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WESTERN UNION IN SESSION 


President Harding Opens Meeting--Governing Committee Reports 


eg ASHINGTON, D. C., April 8—A number 
of matters of interest to Western fire in- 
surance companies were brought up for 
discussion at the opening session here to- 
day of a two-day meeting of the Union. 
The convention was opened with a brief 
address by President John C. Harding, 
following which the organization devoted 
itself to consideration of the report and recommendations of 
the governing committee. The lengthy report of this com- 
mittee covered in detail a number of subjects, many of which 
were later disposed of by the adoption of recommendations. 
The committee discussed at some length the St. Louis com- 
mission controversy and was able to report that this appears 
to have been satisfactorily adjusted by the adoption of the 
new rules. These rules, it was declared, by their effect in St. 
Louis seem to point the way to dealing with other excess 
commission cities. 

The report also discussed the agency question and made 
recommendations, lated adopted, that nothing be done which 
would disturb the relationships of agencies in business prior 
to April, 1924, if complying with the rules then in force. But 
such agencies should not be permitted to accept appointments 
by other companies unless such appointments would be in 
compliance with rules in force at the time of their con- 
sideration. It was further provided that no appointment 
should be approved if there is any stock or partnership interest 
existing between the general agency and a local agency, even 
though the owner of such interest should have no active in- 
terest in the other company. The committee discussed the 
holding of unauthorized conferences with State Insurance of- 
ficials by field men and pointed out that, as such conferences 
frequently resulted in the issuance of rulings affecting the 
whole industry, it was advisable that they be held only by 
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authcrized representatives and not at all by unauthorized ones. 

In its report the committee declared that commission-com- 
pensated general agencies are a menace to the industry and 
recommended that appointments be scrutinized carefully to 
prevent abuses. It was reported that consideration of the ques- 
tion leads to the belief that the rule against allowing more for 
combined brokerage and commissions than is permitted under 
the rules cannot be satisfactorily enforced without the adop- 
tion of a rule limiting the payment of brokerages. 

The Union adopted a recommendation that a sub-committee 
be appointed to consider the advisability of. a rule governing 
commissions. It also adopted recommendations putting all 
fair ground property in the 15 per cent commission class, but 
referred back to the committee its recommendation that rules 
governing automobile business be suspended, with instruc- 
tions to take the matter up with the executive committee of 
the Western Automobile Underwriters Conference and to 
send out a bulletin on the results. 

It also sent back to the committee a recommendation that 
tornado policies be changed so as to provide liability for fires 
occurring as an immediate and direct consequence of partial 
destruction by a tornado. The committee was instructed to 
make changes in this recommendation and report at tomorrow’s 
session. 

To-morrow, also, the Union will take up for consideration 
a recommendation, to be made by a joint committee of the 
Western and Eastern Unions, which has been working on use 
and occupancy forms, to permit use either of the present form 
or of a form used by reciprocal concerns, which contains a 
coinsurance clause. 

J. W. Cochran, the new president of the Fire Association of 
Philadelphia, was elected to active membership, and E. C. 
Irvin, heretofore president of the Fire Association, was made 
an honorary member. 
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1925 FIRE INDEX ISSUED 


Contains Ten Years’ Statistics—Underwriting Exhibit and Classificatioy 
of Premiums and Losses for 1924 Among Its Salient Features 


N Friday, April 3, the 1925 edition of The Fire Insur- 

ance Pocket Index was published by The Spectator 

Company, this being the fifty-seventh annual issue of 
that valuable publication. This year’s Fire Index is larger than 
any of its predecessors, as it contains 112 pages and cover and 
is issued early in the year, although many of the fire insurance 
companies deemed it necessary to secure an extension of time 
for the filing of their annual statements. 


RATIOS AND TOTALS 

In its main tables this standard annual publication exhibits 
ten years’ statistics with totals and ratios of the principal fire 
insurance companies. Other tabulations include a classification 
of premiums and losses in 1924 of the companies listed in the 
main tables, and also essential items from their underwriting 
exhibits for 1924, showing the results of the year’s transactions. 
The premiums and losses of the respective companies are 
divided into eight groups in the classification table and in the 
-underwriting exhibit tabulation the items shown are under- 
writing income earned, losses incurred, expenses incurred, 
underwriting profit or loss and ratios of losses, expenses and 
profit or loss to underwriting income, together with the amount 
of gain or loss in surplus. There is also a table embracing 
some two hundred of the more prominent mutual fire insurance 
companies with their assets. 


CoMPACT AND COMPLETE 

This very compact, but comprehensive, statistical publication 
is known and appreciated throughout the country, because it 
condenses a vast amount of accurate statistical information 
in a booklet which is easily carried in a pocket. It not only 
gives the essential items from the statements of all the princi- 
pal companies transacting business in the United States for 
the last calendar year, and nine previous years, with totals 
and ratios in a convenient form, but it presents numerous other 
tables and lists of value for reference purposes. The main 
tables of The Fire Index are compiled so as to facilitate com- 
parison and enable the reader to quickly and readily gauge the 
experience of any company during the past decade. The ratios 
show the percentage of losses incurred, losses paid and expenses 
to premiums. 


AMERICAN AND FoREIGN COMPANIES LISTED 
The main statistical tables occupy eighty-six pages and addi- 
tional tables present data relating to other American stock, 


fire and marine insurance companies, other foreign companies, 
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marine companies, and also lists of underwriters’ agencies | 


Lloyds and reciprocal underwriters, retired companies, Stat 
insurance officials, and States having resident agent and anti- 


compact laws. There are further tables showing the net receipts | 


from and remittances to home offices by American branches of 
foreign companies operating in the United States for the lay 
five years; monthly fire losses for six years; large fires in the 
last two centuries; losses in five conflagrations and a short 
rate scale. The information in the book is made immediately 
available by a convenient table of contents. In the main tables 
the companies are alphabetically arranged in four groups, 
American direct-writing companies, American reinsurance com- 
panies, foreign direct-writing companies and foreign reinsur. 
ance companies. 


EssENTIAL INFORMATION CONVENIENTLY ARRANGED 
In the main tables are given the name, location, year of or- 
ganization and principal officers of the respective companies, 
with statistics for ten years, including capital; assets; liabil- 
ties; unearned premium reserve; net surplus; net premiums 


written; total income; total expenditures; losses paid; divi- 


dends paid; expenses paid; losses incurred, and ratios to 
premiums written of losses incurred, losses paid and expenses; 
also totals for income and disbursement items and _ losses 
incurred for ten years, with appropriate ratios. In another 
table can be found the results of the underwriting operations 
of the respective companies in 1924. Still another extensive 
compilation shows the premiums and losses in 1924 in each 
of the following classes for the respective companies: Fire; 
ocean marine; motor vehicle; inland marine; tornado; hail; 
sprinkler leakage; riot, etc. It is, therefore, easy to ascertain 
a company’s financial standing and its progress, the general 
outcome of its operations, and its experience in different classes 
of risks from this valuable publication. 


Over 900 Fire INsurANCE INSTITUTIONS 

Summarizing, it may be said that the Fire Insurance Pocket 
Index is a most convenient book of reference, embracing 112 
pages and cover, and including in its tabulations and lists 
over nine hundred fire insurance institutions with other infor- 
mation of value and interest to those who buy or sell fire 
insurance. This chart sells at $.75 per single copy in manila 
binding, and $1.25 in flexible pocket book, with discounts on 
quantity orders. 





Texas Fire Losses 


Austin, Tex., April 5.—Seventy per cent of 
the fires in Texas are preventable in the opin- 
ion of J. J. Timmins, State fire marshal, the 
per capita loss in this State being more than $3. 
Marshal Timmins produced figures showing 
that for 1924 the admitted stock fire insurance 


panies 
findings. 


companies paid out in losses $17,225,197, which 
is a loss ratio of .698, as the net premiums col- 
lected amounted only to $24,645,907. 
the loss ratio is over 55 per cent, then the com- 
are losing money, according to his 


Answering the question so often asked as to 
why fire insurance rates are so high, the State 
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“Because in Texas we burn 
annually, in preventable fires, millions of dol- 
lars’ worth of property. The insured losses 
from these preventable fires we reimburse on 
the same basis that we do the insured unpre 
ventable losses. If we could stop the prevent: 

able losses we could cut the rate more than 
one-half.” 


fire marshal says: 
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THE RATE OF INTEREST EARNED 
N the matter of net interest earnings, 
ED the results of eighty-one of the older 
of or. | and larger life insurance companies in 
panies, the United States during the year 1924 


liabij. | ‘duplicated the high rate obtained in 1923, 
miums | °° 5.38 per cent. As noted in connection 
- with the table printed last year, this is 
' the highest rate since 1888, the first year 


10. 
mi that such records were tabulated by THE 
losses | SPECTATOR, 
nother Economists and financial experts are 
ations | Practically unanimous in their prediction 
ss | of a steadily lowering interest earning 
oi rate, because those factors, which, in 
Fire: money history, operate toward a lower 
hail: | ‘ate of interest, are now in motion. How- 
~~ ever, it seems certain that the interest 
neral | Catnings of life insurance companies in 
ae the aggregate will remain for an indefinite 
period not far from the rate obtained in 
the last two, or, perhaps, four, years. 
The reaction of life insurance earnings 
ile | to the public interest rate is slow, as, 
ae while the general rate of interest obtained 
lists was highest in the history of this country 
aa in the period between 1917 and 1920, it 
fire was not until 1921 that any marked in- 
nila crease was noted in the combined interest 
a earnings of life insurance companies. In 
this connection, it may be noted also that, 
“e while the combined rate is the same in 
urn 1923 and 1924, the tendency in 1924, as 
dol- the table shows, has been to lessen the 
ses ne ‘ 
si extremes between the highest and lowest 
a rates earned by the individual companies, 
nt: thus enabling a student of this table, in 
” Copyright, 1925, by The Spectator Co., New York. 
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connection with other interest earning 
factors, to better determine a variation of 
any particular company from the average. 

Another point worthy of note is the 
rate of interest for the entire twenty-year 
period, from 1905 to 1924, inclusive, 
which reached five per cent for the first 
time in over thirty years. Policyholders 
interested in the benefits derived from 
their contracts may feel sure of a con- 
tinuation of their dividend receipts on 
their policy contracts in view of the well- 
defined indication of a continued rate of 
interest well above five per cent. 

In the table herewith it is shown that 
during the year 1924, eighty-one com- 
panies had a rate of interest of 5.38 per 
cent, which was the same as that obtained 
by these companies in 1923, and .70 per 
cent more than that earned in 1905 and 
1906, which were not only the beginning 
of the period, but the years in which the 
lowest rate was earned. This table, which 
shows the rate of interest earned year by 
year for twenty years, also shows the rate 
earned by the companies in the four quin- 
quennial periods, as well as the general 
average for the entire period, 1905-1924. 
Tt will be noticed that there has been, 
during the twenty years, an unmistakable 
upward trend in interest earnings, the 
rate for each succeeding five-year period 
being higher than that preceding, while 
the rate for the twenty-year period is 
higher than those of the three earlier quin- 
quennial periods. This condition is due 
to the preponderance of invested assets 
in the later vears, which yielded high rates 
of interest. The table shows further that, 
of the eighty-one companies, thirty-eight 
individually increased their interest earn- 
ings from the preceding year, one main- 
tained the same rate, and _ forty-two 
decreased. 

In the tabulation presented, the gross 
rate of interest earned on mean invest- 
ment funds is shown. The table has been 
constructed by taking the mean ledger 
assets of the companies as a divisor of the 
interest and rents earned, as shown by 
the companies’ reports to the several State 
Insurance departments. 


| leering of the tornado insur- 
ance losses due to the terrific 
storm which traversed Illinois, Indiana 
and other States a few weeks ago, range 
as high as $4,000,000 in the aggregate, 
though the loss sustained by any one com- 
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pany was said to be very large, a 
fact that can readily be imagined in 
view of the event. Wind storms in 
other sections of the country are con- 
stantly demonstrating that no district is 
free from liability thereto, emphasizing 
great desirability of insurance to pro- 
tect property owners and mortgagees 
against financial loss by storms. For 
many years THE SPECTATOR has held and 
expressed the opinion that lenders of 
money on mortgage should require 
mortgagors to not only carry fire insur- 
ance, but tornado insurance as well, for 
the fuller protection of both borrower 
and lender. Tornado insurance costs 
relatively little, so that carrying it would 
not impose an onerous burden upon a 
property owner—certainly not one com- 
parable to that which would be placed 
upon him if his house should be de- 
stroyed by wind. 





Insurance Bills Signed by New York 
Governor 

Apany, April 8—Thirty-day bills signed 
by Governor Smith are the following: 

Senator Williams, amending the tax law in 
relation to the franchise tax on life and casu- 
alty insurance corporations doing business on 
the co-operative or assessment plan, and re- 
mitting such taxes payable prior to May 1, 
1925. 

Assemblyman Wheatley, amending section 
70, insurance law, by authorizing insurance by 
certain corporations against loss or damage to 
jewels and valuable metals. 

Assemblyman Wheatley, amending section 
16, insurance law, relative to investments of 
insurance companies other than life. 

Assemblyman Wheatley, amending section 
150, insurance law, by authorizing marine in- 
surance corporations to insure against loss or 
damage to jewels and valuable metals. 

Assemblyman Wheatley, providing for trans- 
fer to the State Comptroller of moneys and 
securities in the hands of the Superintendent 
of Insurance, derived from old receiverships 
of defunct companies, and appropriating $250 
for advertising for claimants. 


Southern Mutual Men Organize 

The Southern Association of Mutual Casu- 
alty and Fire Insurance Underwriters has been 
organized at Charlotte, N. C., to further the 
interests of mutual casualty and fire insurance 
service. Its territory is the Southern States. 

G. H. Stuert is president: Corson Rose, vice- 
president, and A. H. Sterlong, secretary-treas- 
urer. Among those who attended the organiza- 
tion were J. Paul Leonard of Statesville, Wil- 
jiam Pederson of Spartanburg, R. S. Smith of 
Atlanta, R. T. Settle of Greensboro, and A. R. 
Craig of Charlotte. 
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AMERICAN LIFE CONVEN= 
TION 





Medical Section Announces Program 





TO MEET IN LOUISVILLE 





Notable Array of Speakers Secured for 
June 2, 3 and 4 


The preliminary program for the fifteenth 
annual meeting of the medical section of the 
American Life Convention, to be held at 
Brown’s Hotel, Louisville, Ky., from June 2 
to 4, has just been completed and is arranged 
as follows: 


Tuespay, JuNE 2np, 1925—9:30 A. M. 

Chairman’s Address.—M. M. Lairy, M. D., medical 
director, La Fayette Life Insurance Company, La 
Fayette, Ind. 

Address.—Chester F. S. Whitney, M. D., presi- 
dent, Association Life Insurance Medical Directors of 
America; medical director, Home Life Insurance Com- 
pany, New York, N. Y. 

Address.—George Graham, president, American Life 
Convention: vice-president and actuary of Central 
States Life Insurance Company, St. Louis, Mo. 

“The Value of Urological Impairments and the 
Effect of Modern Treatment of Syphilis.’—B. F. 
Byrd, M. D., medical director, the National Life and 
Accident Insurance Company, Nashville, Tenn. 

Discussion.—J. L. Evans, M. D., medical director, 
Farmers and Bankers Life Insurance Company, 
Wichita. Kan.: C. B. Irwin, M. D., medical director, 
North American Life Insurance Company, Chicago, 
Ill.; H. A. Baker, M. D., medical director, Kansas 
City Life Insurance Company, Kansas City, Mo. 


2:00 P. M. 

“The Insurability of Those Migrating for Tuber- 
culosis and Other Respiratory Impairments.”—J. E. 
Kinney, M. D.. medical director, Farmers Life In- 
surance Company. Denver, Colo. 

Discussion.—E. W. Rheinheimer, M. D., medical 
director, Two Republics Life Insurance Company, El 
Paso, Tex.: J. W. Amesse, M. D., medical director. 
the Capitol Life Insurance Company, Denver, Colo.: 
Frank L. Grosvenor, M. D., medical director, Travel- 
ers Insurance Company, Hartford, Conn. 

“The Selection of Risks for Total Disability Bene- 
fits.’—T. T. Montgomery, M. D., medical director: 
P. V. Montgomery, vice-president and actuary, South- 
Iand Life Insurance Company, Dallas, Tex. 

Tiscussion.—C. M. Whicher, M. D.,. medical 
director, the Royal Union Life Insurance Company. 
Des Moines, Ia.: Carl Lovelace, M. D., medical 
director. Amicable Life Insurance Company, Waco. 
Tex.; S. W. Gadd, M. D., medical director, Phila- 
delphia Life Insurance Company, Philadelphia, Pa. 

“Clinical Quantitative Albumin Test as Used in 
Prudential Laboratory’? (Laboratory Demonstration). 
—William G. Exton, M. D., Director of Laboratory, 
Prudental Insurance Company of America, Newark, 
ae BP 


Discussion.—(Open to meeting.) 


WepbnNeEspay, JuNFE 3d, 1925—9:30 A. M. 

Symposium.—Risk selection. 

\. “Legal Points of Risk Selecticn.”—Tudge W. 
S. Ayres, general counsel, Bankers Life Company, Des 
Moines, Ia. 

B. “Actuarial Points of Risk Selection.””—George 
Graham. vice-president, actuary, Central States Life 
Insurance Company, St. Louis, Mo. 

C. “Importance of Inspections in Risk Selection.” 
—John King, vice-president, Hooper-lHolmes Pureau, 
New York, N. Y. 

Discussion.— (Open to meeting.) 


200 P. M. 
“Borderline Risks.’”—Charles T3. Piper, M. D., 
medical director, Guardian Life Insurance Company, 
New York, N. Y. 
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Discussion.—C. A, Van Dervoort, assistant medical N. J.; F. B, Kingsbury, M. D., chemist, Metropolits 
director, Fidelity Mutual Life Insurance Company, Life Insurance Company, New York, N, Y. hra 
Philadelphia, Pa.; Frank Harnden, M. D., medical 
director, Midland Mutual Life Insurance Company, EveninG aT 8:00 O’CiocKk—Rusrnegss MEetiyg 
Columbus, O.; William Muhlberg, M. D., medical | 
director, Union Central Life Insurance Company, Cin- TuHurspay, JUNE 4TH, 1925—0:30 A, M 
cinnati, O. “A Report of the Physical Condition of Oens On 

“Relation of Field Examiner to the Agent and the Ilundred Diabetic Cases After One Year of Insuliy 
Company.”—Duane W. Propst, M. D., Chicago, IIl. Therapy.”"—George Parker, M. D., medical directa, 

Discussion —T. Hugh Young, M. D., Nashville, Peoria Life Insurance Company, Peoria, [J ' 
Tenn.; W. T. McKinney, M. D., medical director, In- Discussion.—F, L. Truitt, M. D., medical director 


ter-Southern Life Insurance Company, Louisville, Ky.; | Reserve Loan Life Insurance Company, Indianapoli 


J. R. Neal, M. D., medical director and secretary, Ind.; J. W. Wear, M. D., medical director, Nationg | 

Mutual Life of Illinois, Springfield, Ill. Fidelity Life Insurance Company, Kansas City, Mo: 
“The Investigation of Urine Preservatives.’—Mrs. F. H. Fox, M. D., medical director, Northern State, 

Jeanette Allen Behre, chemist, Union Central Labor- Life Insurance Company, Hammond, Ind, 

atory; William Muhlberg, M. D., medical director, “The Need of a More Careful Selection in Cardiag 


Union Central Life Insurance Company, Cincinnati, O. Cases.’"—J. A. Patton, M. D., medical director, the 
Discussion.—F. A, Causey, M. D., associate medical Prudential Insurance Company of America, Ney. 


director, Peoria Life Insurance Company, Peoria, IIl.; ark, N. J. 
William G. Exton, M. D., laboratory director, Pru- Discussion. —L, G. Sykes, M. D., medical director, 


dential Insurance Company of America, Newark, Connecticut General Life Insurance Company. 





a 





“Please Teacher” 


In the“old days we learned more at school 
than mumbly peg. Among the great lessons 
taught us was that of self-dependence. We 
soon found that we could not be told every- 
thing and that the teacher was simply placing 
our feet on the bottom rung of the ladder and 
that once we had a good foothold we would 
be left to climb the ladder of life in our own 
way. 


The manager’s job is pretty much that of a 
teacher and as he is thorough, painstaking and 
exacting he will find his supervision of that 
agent requiring less and less of histime. The 
able manager is the captain of his company, 
who inspires his men with the militant force 
of the verse which says: 


‘‘But buckle in with a bit of vim, 

And take off your coat and go to it, 

Then start in and sing as you tackle the thing 
That cannot be done, and you’ll do it.”’ 


The Prudential 
Insurance Company of America 


Epwarp D. DuFFIELD, President 
Home Office, Newark, New Jersey 
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H. W. JOHNSON DIES 


president of Central Life Is Stricken 
Suddenly 








WAS ORGANIZER OF COMPANY 





Had Been Prominent in Political and In- 
surance Circles—Once Headed Ameri- 
can Life Convention 
H. W. Johnson, president of the Central Life 
Insurance Company of Illinois, was suddenly 
stricken by heart disease last Saturday even- 
ing while in a Chicago railroad station. Mr. 
Johnson was returning from an agency trip 
throughout Texas and the unexpectedness of 
his death was a severe shock both to his family 
and to his associates in the company. His off- 
cial staff felt the loss keenly and acted as pall- 
hearers at the interment, held early this week. 
Mr. Johnson was a Western man and him- 
self completed and executed the organization 





THE Late H. W. Jonnson 


the Central Life. He was well known 


throughout the State of Illinois and was deeply 


interested 


in politics. A county judge for 


many years, he enjoyed a great popularity with 
the citizens of -his community, later serving 


several terms 
surance 


Among. in- 
universally 


State Senator. 
Johnson 


as 


men Mr. was 


recognized as a capable executive and one who 





possessed a keen sense of finance. 
one time president of the American Life Con- 
vention. 


‘Announcenient is made by J. E. 


He was at 


Under his administration and guidance the 
Central Life grew to be 
stitution. 


a large insurance in- 


It now has assets in excess of 


$6,000,000 and a combined capital and surplus 
of $1,250,000. 


Bankers Life Salary Deduction 
Flanigan, 


' agency manager for Greater New York, that 











the Bankers 
Moines, Ta.. 
field. 
was the 


Life Insurance Company of Des 
has entered the salary deduction 
It was pointed out at the time that this 
mutual life companny to write 


hirst 


ede on this plan. It is called the “Easy 
ayment Plan for Life Insurance and Sav- 


ings.” The insurance will be confined to six 
policies only: life paid-up at age 70, ordinary 
life, eighteen-payment life, twenty-payment 
life, twenty-year endowment and _thirty-year 
endowment. No policies for less than $1000 
will be issued, but the minimum policy on the 
life paid up at age 70 plan will be $2000. Ap- 
plications will be written on the regular form, 
and the standard medical examination will be 
made. No application will be considered until 
at least five individuals are sold in each em- 
ploying institution, as the minimum number of 
policies applied for must be five. 


MIDLAND LIFE REINSURES WITH 
TWO COMPANIES 


Federal Court Called Upon to Settle Diffi- 
culty—Complaint Filed With 
Commissioner 


The Des Moines Life and Annuity Company, 
Des Moines, has instituted suit in the United 
States Federal Court, asking for specific per- 
formance of contract negotiated with President 
Strickler of the Midland Life Insurance Com- 
pany of St. Paul, Minn. The Des Moines Life 
and Annuity Company claim that after their 
contract was authorized by the stockholders 
the Midland company later negotiated another 
contract with the Dakota Life Insurance Com- 
pany of Watertown, S. Dak. 

Complaint was also filed by the Des Moines 
Life and Annuity Company with the Insurance 
Commission of the State of Minnesota, con- 
sisting of the Commissioner of Insurance, the 
Governor and Attorney General. Contracts 
with both companies provide for the reinsur- 
ance of the Midland company and the Des 
Moines contract was the first one entered into. 

The question involved is whether the first or 
second contract will be held valid and the case 
be watched with interest in insurance 


circles. 


will 


Paul Sanborn With State Mutual Life 


Boston, Mass., April 6.—Paul C. Sanborn, 
formerly with the Paul F. Clark agency of the 
John Hancock Mutual Life, has become asso- 
ciated with Joshua B. Clark, of the State 
Mutual Life, in the Williams & Clark General 
Agency. 

Mr. Sanborn led the entire John Hancock 
staff throughout the country on personal pro- 
duction last year, writing $1,250,000. The com- 
hined personal production of Joshua B. Clark 
and Paul Sanborn last year aggregated more 
than $3,500,000, their average age being but 
thirty years. Mr. Sanborn was tendered a fare- 
well luncheon last week by the Paul F. Clark 
agency at which Joshua B. Clark was a guest. 


F. H. Davis to Address Life Underwriters 


Frank H. Davis, vice-president of the Equi- 
table Life of New York, and C. M. Hunsicker 
of the Fidelity Mutual Life of Philadelphia 
will address the Life Underwriters’ Associa- 
tior of New York on April 14. 
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METROPOLITAN’S SCHOOL FOR 
AGENTS 


Plan Will Be Extended to All Large Cities 


The Metropolitan Life Insurance Company, 
New York, has again come to the fore with 
one of its extensively educational projects in 
the form of a school ‘for new agents at the 
hoine office with the definite decision of gradu- 
ally extending the system to the larger cities 
of the country. The plan has been given a 
thorough testing in the New England territory 
and has amply justified the expense of its op- 
eration, since it has materially reduced the 
turnover among the agents in that section. The 
work will progress under the direction of 
Second Vice-President Harry J. Miller, in 
charge of the field forces of the company, and 
the plan is being put in practical operation by 
Max C. Fisher, supervisor of agency instrtc- 
tion, assisted by G. H. Means, instructor. 


Anticipation and Realization 


Old-age endowment and monthly income is 
a form of life insurance which fulfills. the 
highest aims of that coverage, namely, to pro- 
vide for the assured’s day of want and to take 
care of the beneficiary after the death of, the 
policyholder. In taking out old-age endow- 
ment life insurance, a definite anticipation is 
translated into realization. 

The value of life insurance policies as means 
of making such realization possible is pointedly 
shown in a new folder published by The Spec- 
tator Company and entitled “Anticipation.” 
Using illustrations which have an instant ap- 
peal, this folder brings home to the reader the 
advantages of securing life insurance while 
there is yet time, and before something hap- 
pens to prevent the step. -The two drawings in- 
cluded in this new folder immediately suggest 
the benefits of life insurance. One shows a 
man paying the premiums on a life insurance 
policy while his wife looks on approvingly, and 
the other shows them both enjoying comfort, 
pleasure and financial independence as the re- 
sults of their foresight. It is impossible to 
mistake or escape the meaning of the illustra- 
tions or of the accompanying text, which is 
terse and convincing. 

The folder consists of four pages and it 
can be read in a few moments. No extraneous 
material is added and the very-clear argument 
is concentrated on preaching the worth of old- 
age endowments and monthly income policies. 
This folder is sure to make a deep impression 
on the reader and influence him to take out life 
insurance to provide for “the rainy day” that, 
sooner or later, comes to almost everyone. Of 
a size suitable for mailing in an ordinary 
envelope, the folder, called “Anticipation,” is 
a splendid presentation of the case for life 
insurance and may readily me enclosed with 
application blanks, premium notices, company 
announcements, etc. It may be obtained from 
The Spectator Company at the following 
prices: Sample copies, 10 cents: 50 copies, 
$2.50: 100 copies, $4.50; 500 copies, $18: 1000 
copies, $30: 5000 copies, $120; 10,000 copies, 


$225. 





THE SPECTATOR 




















“If wishes were horses beggars would ride” 








F beggars by wishing could ride they would nevertheless still be beggars. A ride 
would get them nowhere, nor would it, even to them, mean anything. 


The ride is the thing and that pre-supposes that the right to ride has been earned 
and the destination has been thought out before foot is put in the stirrup. 


But after all the old proverb has an appeal for us. Its sarcasm exposes the futility 
of wishing without working; it suggests that dreams do not come true without effort. 


It is alJ right to wish. The man who dreams of nothing and wishes for nothing 
generally will not work and will get nothing. The man who gets something visualizes 
it first, wishes for it, and then works for it. 


When General Grant told his wife that they were poor because all their property 
had been lost through the rascality of a business partner, Mrs. Grant was naturally much 
grieved. ‘But,’ said the general, “It is nothing to compare with what it would be 


if one of the children had gone wrong’’. 


The proverb suggests that there is a ‘‘wish’’ in most human hearts. Serious- - 


minded men and women realize responsibilities, and if in moderate circumstances, they 
wonder how these obligations can be met. Therefore, they ‘“‘wish’’. 


About what does your dearest wish centre? Your children of course. If you 
live you will take care of their training and education. Your productive power will 
give them a chance in life, a chance to ride. But suppose you do not live. 


Can they in that unhappy event be educated? Can they ride? Theycan. They 
can by your forethought; and they will not be beggars either, and in doing it you will 
not indulgein mere dreams. Your wish will become a reality. They will know how to 
ride, whither to ride, and what to do when they get there. 


All this can be done through Life Insurance. 
Life Insurance is a real magician. 
It makes wishes real horses and the otherwise helpless can ride. 


Send for a New York Life agent. He will give you a good ‘‘mount’’ for which 
you can pay (no begging), and a destination—the protection of your dependents. 


NEW YORK LIFE INSURANCE COMPANY. 
DARWIN P. KINGSLEY, President 
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NON=MEDICAL POLICIES 





Michigan Life Companies Consider- 
ing Plan 





TO MEET AT DETROIT IN MAY 





Organizations Will Visualize Future Pro- 

cedure at Conference 

Lansinc, Micu., April 4 —Further — in- 
vestigation of the feasibility of writing non- 
medical policies is being undertaken by the four 
Michigan life companies not now engaged in 
this class of business and will be reported on 
the next quarterly meeting of the 
Wolverine companies, to be held in Detroit in 
May. 

At the Bay City meeting in February, two 
representatives from each company were dele- 
sated to the job of digging out statistics for 
the past several years as to losses occurring 
on which medical examinations or lack of them 


five 





might have had a bearing. The results of this 
investigation are to be made known at the 
Detroit session. the date for which has not vet 
been set. 

The American Life, host organization for 
the Detroit meeting, already writes non-medical 
policies and apparently is having success with 
that new departure. E-very other Michigan 
company is admittedly considering taking a 
similar step in the near future, despite argu- 
ments advanced against the plan during the 
debate which characterized the last inter-com- 
pany conference. Strong endorsement of the 
system and detailing of its ‘many advantages 
were also presented at that meeting, however, 
and apparently directing heads of Michigan 
companies were moved by the latter arguments 
toa greater extent. It is agreed that the growth 
of the group form of coverage has shown the 
possibilities of non-medical policies and with 
discriminating agents handling the work it is 





unlimited production. 
rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 
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A Record of Service 


The year 1925 marks the seventy-fourth 
anniversary of the Massachusetts Mutual 
Life Insurance Company. Ever since 
1851 this Company has furnished unex- 
celled life insurance protection at a low 
net cost and has maintained its record of 
unswerving loyalty to its policyholders. 
The years have brought wonderful 
srowth and prosperity. To-day, as in the 
past, the whole’ personnel of the Com- 
pany is imbued with the spirit of service, 
a spirit that permeates the entire activity 
of the organization. 


JOSEPH C. BEHAN 
Superintendent of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 











agreed that the new form should experience 
success. 

The Grange Life of this city is rumored to 
be seriously considering announcement of a 
non-medical policy in the near future, although 
it is quite probable, it is said, that only 
selected agents will permit to write that class 
of business if the plan is adopted. Local offi- 
cials of the Grange Life were much impressed 
by the statistics of Dr. Hutchinson, medical 
examiner of the Michigan Mutual, whose re- 
port at Bay City indicated that examinations 
cost more than they are worth in decreasing 
mortality. 


Louis E. Knocke Was Noted Life 
Insurance Man 

Des Mornes, Ia., April 5.—The city of 
Davenport and life insurance interests in the 
Mid-West, are deploring the passing of Louis 
E. Knocke, one of the best known life insur- 
ance underwriters in the West. He was born 
at Galena, Ill., September 11, 1857, 
recently at his home in Davenport. 

Mr. Knocke joined the force of the Register 
Life Insurance Company at Davenport Ia., in 
1896, and for years was very capable and valu- 
able to that company in building up its steadily 
growing business. He became secretary of the 
company in 1913. Six years ago he suffered 
an apoplectic stroke which totally incapacitated 
him for a couple of years, and had partially in- 
valided him since. Notwithstanding his handi- 
cap he continued to serve the organization of 
which he was a part until the final summons 
came because of a stroke received long ago. 
He was prominent and popular in business, 
civic and social circles in Davenport for many 


and died 


years. 
Springfield Life Admitted to Kansas 
TOPEKA, April 4.—The 
Life Insurance Company of Springfield, IIl., 
has been admitted to write business in Kansas. 
This is the mutual company which recently 
took over the Court of Honor, a fraternal bene- 
ficiary society. The actual organization of the 
new mutual company from the old fraternal 
last October and 





KAN., Springfield 


society accomplished 
there has been a long delay. 
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RESTRAINING ORDER GRANTED 
Kansas Supreme Court Permits Delay in 
Merger of Four Fraternals 

Topeka, Kan., April 4—The Kansas 
Supreme Court has granted a temporary re- 
straining order against the merger of the St. 
Joseph National Croatian Beneficiary Associa- 
tion of Kansas with the Croatian League of 
Illinois; the National Croatian Society of 
Pennsylvania, and the Youths’ Croatian League 
of Indiana. The court has set the hearing on 
the final order to direct the Kansas Superin- 
tendent of Insurance relative to the merger for 
April 9, when the attorneys for both sides will 
argue the law in the case. 

A plan for the merging of the four organ- 
izations into one big fraternal beneficiary 
society was worked out more than a year ago. 
But the Kansas branch objected to the pro- 
posed merger and at one time the Superintend- 
ent of Insurance declined to take any action 
until the members of the society had voted on 
the merger. There seems to be a legal ques- 
tion as to whether or not only the legislative 
body or the entire membership of a fraternal 
society must approve a proposed merger plan. 

The Kansas department approved the 
merger contract last week. Then the applica- 
tion for a writ of mandamus to compel the 
withdrawal of this approval was filed in the 
supreme court and the restraining order to pre- 
vent the transfer of the funds or further steps 
in the merger was secured. 


National Life Opens Pacific Branch 

Robert D. Lay and Walter EF. Webb, vice- 
presidents of the National Life Insurance 
Company of the United States of America, 
Chicago, Ill., have but recently returned from 
a trip to the Pacific Coast where they have 
completed negotiations transforming the North- 
ern California general agency at San Fran- 
cisco in charge of S. P. Wiley as general agent 
into the Pacific branch office. Their trip was 
most successful. 


Occidental’s Virginia License 
RicuMonp, Va., April 5.—The Occidental 
Life Insurance Company of Los Angeles, Cal., 
granted a license to write in 


has been 


Virginia. 
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Inter-Southern Life Insurance Co. — 
Louisville, Kentucky 
RESOURCES 
° e : ife.. 
(1) Has on deposit with State Treasurers for the security of all policy- = C 
; ES EOS BORER SMa INE Se E CEA EN SOREN LEME ESN SND EN ce SO RR a ae Ee $ 7,517,647.18 American N 
(2) Has loans to policyholders within policy reserves.................. 2,532,499.77 atlantic Life 
(3) Bd es other irvested AasOes ss a.c 2.6 55.oce we. 6 o.5 Giese Sis WA sie Gee hohe a iblbvea aarase 568,720.16 Baltimore, | 
(4) Making total carefully invested securities covering all liabilities. . .$10,618,867.11 ie Re 
(5) Over and above these resources the Company has invested capital Beneficial . . 
and surplus for the further protection of policyholders amounting Berkshire... 
2c a ame AA DORIE BY A PSN: /P TE 5 1k ne Metre Pi ee A a oo Ren) ea 902,976.17 —" 
Ce Ge Fey SENT 2c) ea Pe cs $11,521,843.28 Capitol Li 
Central of | 
Insurance In Force - : : ‘i $102,408,409.00 Colonial Li 
Columbia, | 
DIRECTORS cana 
JAMES B. BROWN, Louisville, Ky., JAMES F. RAMEY, Louisville, Ky. Prana a 
President National Bank of Kentucky, Secretary-Treasurer Fidelity Life and Accident Insurance Company. ‘ Connecticu 
Chairman of the Board Inter-Southern Life Insurance Co. ELLSWORTH REGENSTEIN Cincinnati, 0 —_ 
JAMES C. STONE, é : Lexington, Ky., Chairman of the Board, Central Savings Bank and Trust Company, ” itabl 
President Burley Co-operative Marketing Association % Newport, Ky ms Equitable, 
COLONEL C. C. MENGEL, Louisville, Ky., EDWARD F. PETER : ; Louisville, K Equitable, 
President The Mengel Company. r Director Liberty Insurance Bank ee Equitable, 
E. J. O'BRIEN, JR., Louisville, Ky., D. C. STIMSON “Owensboro, K Bureka,-M 
Vice President E. J. O’Brien & Company. President D. C. Stimson Lumber Compan — Federal Li 
J. GRAHAM BROWN, Louisville, Ky., C. I. HITCHCOCK Sati Oka vielity M 
I ey SS See. Co President The Insurance Field Company. haus ie t 
WALTER I.KOHN, " Louisville, Ky., ¥. 3: See ca Mayfield, Ky | | Guaranty | 
President Herman Straus & Sons Company. GEORGE G. SUMMERS é Wichita Falls, Tex Guardian, 
T. B. WILSON, Louisville, Ky., Manager for Eastern Capitalists , se 
Vice President and General Manager Louisville Gas and Electric Co. e ‘ ; Home Life 
B.S. WASHER, Louisvillle, Ky., M. M. PARRISH, . Gainesville, Fia., i Home Pa 
Lawyer, Florida State Manager Inter-Southern Life Insurance Company. j i “a Li 
Vice President Herald-Post Company, JAMES R. DUFFIN, Louisville, Ky., Illinol 
Vice President Kaufman-Straus Company.. President Inter-Southern Life Insurance Company. Indianopo 
JUDGE J. A. DONALDSON, Carrollton, Ky., W. W. MOOR: Louisville, K John Han 
President First National Bank of Carrollton, " "First Vice President Inter-Southern Life Insurance Company. ° via Kansas C 
Second Vice President Inter-Southern Life Insurance Company. A fs Lafayette, 
EARL S. GWIN, Louisville, Ky STANLEY REED, Louisville, Ky., Life Ins. ¢ 
President Lincoln Bank and Trust Company. Z Secretary Inter-Southern Life Insurance Company. Lincoln N 
WILLIAM E. MASSEY, Louisville, Ky., Cc. B. NORDEMAN, Louisville, Ky., 
President Ryan-Hampton Tobacco Company. Assistant Secretary Inter-Southern Life Insurance Company. Manhattat 
Maryland 
Massachu 
Metropoli 
Michigan 
i Minnesot: 
Missouri § 
l 9 9 4 @ Mutual B 
FINANCIAL STATEMENT olcy fou van vel) 
AS OF DECEMBER 31, 1924 pae 
ASSETS........ kmae Maw sie onic awe s ees wa wiceees seed 17 061,347 .06 : : i 
IAAEILITIES— a Here, Life and Accident Insurance se 
oe OTe 14,812,965 .92 ° e e ' 
Total apres Ne oh ager ages proof, wea are “United” in one policy rm Inter- } ed Ya 
pons an ividends left t lat 2 ege ° ° 
at Interest, Supplementary Contracts, esting and descriptive literature is Northwe: 
Prepaid Premiums and Interest, Re- * Pacific M 
served for Taxes and Special Reserves. 1,385,581.88 available. Penn Mt 
md — bikie sree ss50 eee 74,299 .07 
BORN OC or cccc cscs I .00 °. 3 * ® j 
Surplus, y en ee Correspondence is invited concerning er, 
mapportioned....... 538,500.19 * = i i 
Mita... 788,500.19 YOUR territory. (Pennsylvania offers bey 
————— $17,061,347.06 ° eye : 
GAINS OF 1924 ' particularly good opportunities at Presbyte 
SGN Sin ANT ROOTS oo oie o.oo ces sds 66 c Fes bioucaeee $1,249,554 .30 a Providen 
MOmEa Sri ARNT GOR A BOTCE, . . 8 5.5 o:0 50:0. 0: 0:0 v0.0.0 0:0 0 0esvie'e 8,583,630 .00 the pr esent time.) Prudent 
Insurance in Force December 31, 1924..............00005 $118,031,431 .00 Register 
A RECORD OF SERVICE Reliance 
Dotal Pas POMP HN 6.6.5 555 os since coos voce cc asc over $18,000,000 .00 
Reserve 
Royal U 
l 9 2 4 St. Loui 
Security 
A YEAR OF PROGRESS AND ACCIDENT INSURANCE 0. || = 
7“ ¥ = think of the figures at the left as being the RESULT ; are 
of and the PROOF of SERVICE well rendered. i S : 
These gratifying results have been accomplished not alone Concord New Hampshire ails 
through the progressiveness of this Company’s executives—nor Sun of 
through its efficient field and home office forces, but through Address Inquiries to Texas | 
the harmonious coordination of all these factors. A Traveler 
The policy of the Management of the Royal Union will be to EUGENE E. REED, Vice-Pres. ae 
continue to build under safe underwriting principles. United 
Volunte 
ROYAL UNION LIFE Wisco 
INSURANCE COMPANY Ave 
Des Moines, Iowa Cost only $26.61, O. L., Class I, Age 35 
A. C. Tucker, President Wm. Koch, Vice Presiden? 
. C. Costello, Secretary 























10 





























































































































































































































































































































































































































































































































































































































































































































































































































April 9, 1925 THE SPECTATOR Se 
'sday emul 
aie THE RATE OF INTEREST EARNED ON MEAN INVESTED FUNDS BY EIGHTY-ONE LIFE INSURANCE COMPANIES FROM 1905 TO 1924, INCLUSIVE 
[Copyright, 1925, by The Spectator Company, New York.] 
AVERAGES. 
COMPANIES. 1905 | 1906 | 1907 | 1908 | 1909 | 1910 1911 | 1912 | 1913 | 1914 | 1915 | 1916 | 1917 1918 | 1919 | 1920 | 1921 1922 |1923 | 1924 | 1905 me 1915 o90 1905 
to P 

1909 | 1914 | 1919 19244| 1924 
ee ee ee ee ee: areas Gaal wauel Wl ee fee See ee a a he Saat 
Atna Life....e.-22e0* 4-48 | 4.56 4-63 | 4-68 | 4-73 | 4-97 4.89 | 5-11 | 5.40 | 5-19 5.11 | 5.12 | 5.02 | 5-14 06 | 5.72 | 5.66 | 4:79 46 | 5-36 | 4-61 | 5 Tt 5.09 | 5-59 | S-12 
american Central socee «| 3°53 | 4-29 | 5-32 5.78 | 5.91 | 6.14 | 5-97 6.02 x5 6.17 | 6.14 - ies 6.25 tas ye obo 6.61 .< 6.51 | 5-15 | 6-10 6.23 | 6.65 | 6.30 
American National, Lex| 3-73 | 4-33 | 3-84 | 3-79 5.78 | 6.11 | 6.52 | 7-91 | 5.62 6.65 | 6.99 | 7.41 | 6.86 | 6-80 | 5.11 | 5-97 6.32 | 6-61 | 6.26 6.02 | 4.69 | 6.49 6.46 | 6.24 | 6.29 
atlantic Life-.---- soccee| 3°79 | 4:77 6.09 | 4.58 | 5-29 | 5-44 | 5-97 5-56 | 5.93 | 6-17 6.13 | 6.10 | 6.01 | 6.22 | 5.84 6.10 | 6.48 | 9-58 | 6.56 6.51 | 4.98 | 5-89 6.05 | 6.47 | 6-26 
Baltimore Life...--++-- 4.21 | 4.45 | 4 41 | 4-40 | 4.47 4.51 | 4.48 | 4-97 | 4.71 | 4-72 | 4-72 4.66 | 4.72 | 4-79 4-65 | 4-92 | 5-06 5.16 | 5.27 | 5-42 4-38 | 4-63 | 4-72 5-13 | 4-87 
Bankers, Neb...-+-++-- 4.99 | 5.00 | 4-97 | 5-03 5.07 | 5-07 | 4.96 4.88 | 4.92 | 5-04 | 5-14 | 5-17 5.07 5.16 | 5.19 | 5-50 | 5-82 5.85 | 5.82 5.68 | 5.02 | 4-97 5.15 | 5-74 | 5-37 
Bankers Reserve..------ 4.30 | 5.22 4.68 | 4.50 | 4.98 | 4.86 | 4.94 | 5-01 5.08 | 5-14 | 5-12 | 5-13 | 5-03 4-86 | 4.85 | 5-14 | 5.26 5.20 | 5.16 | 5-34 4-78 | 5-03 4.98 | 5-23 | 5-20 
Beneficial ...----+++ee* 5.58 | 4-45 | 0-24 6 64 | 6.99 | 7-12 | 7-04 | 7-30 | 6.32 6.86 | 6.38 | 6.05 | 6.25 | 5-99 | 5-44 6.11 | 6.47 | 9-19 | 5-97 6.59 | 6.21 | 6.87 5.95 | 6.28 | 6.24 
Berkshire..ceseesseeeee® 4-87 | 4.82 | 5-09 | 5-19 | 5.07 4-95 | 4.87 | 4-80 | 4.88 4.89 | 4.89 | 4.88 | 4.90 | 4-92 | 4.93 4-93 | 5-32 5.08 | 5.26 | 5-34 | 5-02 4.88 | 4.89 | 5-20 5.02 
Boston Mutual....-.+--- 3-67 | 3-88 | 4-23 4.60 | 4.48 | 4.83 | 5.01 | 5-32 5.58 | 5-24 | 5-30 | 5.32 < 16 | 5.23 | 5.42 | 3-60 | 5-51 5.64 | 5.63 | 5-78 | 4-27 | 5:24 5,29 | 5-32 | 5-23 
Capitol Life...++++++++- 1.45 | 4-73 | 4-69 ; 4-80 | 5-19 | 5-59 | 5-70 5-79 | 5.76 | 5-8 | 5-92 a7 2.08 a x40 e28 ee 6.46 re 6.36 | 4.38 | 5-73 5.88 | 6.38 | 6.06 
Central of U.S. A.-+++- 4.76 | 4.96 5.76 | 5 94 | 6.13 | 6.42 6.48 | 6-15 | 5.99 6.24 | 6.70 | 6.45 | 6.22 6.18 | 5.45 | 6-18 | 5.97 6.13 | 5.86 | 5-74 5.67 | 6.23 6.21 | 5-95 | 9-03 
Colonial Life...--- eee e| 4-29 | 4-63 | 4-27 | 4-73 4-67 | 4-82 | 5.20 | 5-17 | 5.32 | 5-33 5.35 | 5.44 | 5-51 | 5-56 | 5-60 5.38 | 5.56 | 5-52 | 5-72 5.65 | 4.54 | 5-20 | 5-49 5-59 | 5-34 
Columbia, O... ooccsces 3.04 | 4-44 | 4-75 | 4-42 | 4-77 4-79 | 5.06 | 5-32 | 5.44 5.45 | 5.20 | 5.42 | 5.43 | 5-32 | 5-25 5.49 | 5-96 | 5-72 5.81 | 5-97 | 4-42 5-24 | 5-31 5-80 | 5-46 
Columbian National... .| 3-20 3-53 | 4-11 | 4-35 4.32 | 4.33 | 4.82 4:77 | 4.94 5.18 | 5.26 | 5.12 | 5.11 4.97 | 5.18 | 5-27 5-67 | 5-24 5.82 5.64 | 4-05 4.86 | 5-12 5.55 | 5:20 
Commonwealth, Ky ooo 2.40 | 3-52 | 3.37 | 3-18 3-61 | 3.48 | 2.91 3-46 | 3.62 | 5-08 | 4.79 | 5.01 | 5.12 4.61 | 4.61 | 4-89 | 5-07 | 5-0? 5.27 | 5-43 | 3-65 | 3-99 4.81 | 5-18 | 4-90 
’ Connecticut General... .| 4-98 | 4-84 5.08 | 5.22 | 5-24 | 5-19 | 5-32 5.37 | 5.42 | 5-39 | 5-54 | 5-5! | 5-49 5.56 | 5.29 | 5-45 | 5-69 5.80 | 5.87 | 5-68 | 5.09 5-35 | 5:47 | 5-72 5:55 
Connecticut Mutual..... 4.68 | 4.83 | 4-83 | 4.83 4-76 | 4.80 | 4.81 4-82 | 4.81 | 4-87 | 5.00 | 5.01 4.98 | 5.01 | 4.94 | 4-96 5.36 | 5-39 | 5-39 | 5-37 4-79 | 4-82 | 4-97 | 5 29 5.08 
Equitable, New York... .| 4-38 | 4-36 | 4-53 | 4-57 4.51 | 4.54 | 4-56 | 4-46 | 4.56 4.60 | 4.63 | 4.50 | 4.76 | 4-61 | 4-72 | 4 8 | 4.95 | 4-97 | 4-93 | 4-97 | 4-44 4.52 | 4-68 | 4-92 4.68 
. Equitable, Des Moines .| 5-44 | 5-35 | 5-72 5.53 | 5 OF | 5-54] 5-54 5-75 | 5.83 | 5-95 6.03 | 6.03 | 5-70 | 5-77 2c 7 rao 5.82 fe 5.85 | 5.58] 5-75 5.80 | 5-73 | 3:74 
Equitable, DO ccccrevsl Sor nage pees 3.98 | 5-60 | 5.79 6.66 | 6.75 | 6.79 | 6.89 | 6.08 6.08 | 6.14 | 6.04 | 5.90 | 5-91 | 7-24 6.65 | 6.81 | 6.69 4-36 6.56 | 6.04 6.70 | 6.44 
; Eureka,-Md ...--++-+ .. | 3-24 | 3-47 | 3-93 | 4-24 4.06 | 3.72 | 4.16 | 4-12 | 4.22 4-48 | 4,47 | 5.12 | 4-01 | 4-77 | 4-94 4 68 | 4.86 5.65 | 6.16 | 6.48 3.86 | 4-17 4.80 | 5-77 5.26 
Federal Life Pe ceesecnn? 4-76 | 4-42 | 4-68 | 4.95 | 4.04 4.60 | 4.68 | 5-31 | 5.69 | 5-39 | 5-70 5.66 | 5.83 | 6.09 | 6.11 6.54 | 6.79 6.88 | 6.84 | 6.80 | 4.48 5.26 | 5.89 6.78 | 6.03 
’ Fidelity Mutual Ba ereieteress 5.58 | 5-39 | 5-32 | 5-49 | 5-20 5.14 | 5-36 | 5-35 | 5-40 5.28 | 5.33 | 5 38 | 5 40 | 5-33 | 5-29 5-51 | 5-97 | 5°43 | 5-74 5.68 | 5.35 | 5-32 5-35 | 5-66 | 5-47 
Franklin Life...----+++- 5.07 | 5.29 | 5-11 | 5-10 | 5-33 5.07 | 5.02 | 4-93 4.89 | 5-19 | 5-36 | 5-43 | 5-49 5.50 | 5.49 | 5-63 | 5-82 5.89 | 6.06 | 5-99 | 5-19 5.02 | 5.46 5-86 | 5-54 
i | Guaranty Life...---+++- 5.50 | 2.34 | 3 5°] 3 67 | 4-91 | 4-14 | 5.57 5.60 | 5.68 | 5-52 | 5-6r | 4-85 | 4-85 5,68 | 5.38 | 6-39 | 6-19 6.04 | 5-71 | 5-65 | 5-30 | 5-32 | 5-49 5.94 | 5-7? 
5 | Guardian, N.Y...-- wee-| 4-80 | 4-80 | 4.90 4-76 | 4-73 | 4-65 | 4-69 4.84 | 4.92 | 4-93 | 4-87 | 4-51 4-85 | 5-12 | 4.92 | 4-91 5.33 | 5 75 | 5-92 5.98 | 4.80 4-78 | 4-93 | 5-53 5-02 
. Home Life.cesccccece+-| 4-85 | 4-57 4.85 | 4-79 | 4-87 | 4-88 | 4-89 | 4-92 | 4-92 4.91 | 4.87 | 4.86 | 4-90 | 4-89 4 87 | 5-02 | 5-13 5.18 | 5.16 | 5-24 4.78 | 4-90 | 4-88 | 5-14 4-97 
Home, Pa...-++-++++++- 1.99 | 2.44 | 59 | 4-39 | 3-44 | 4-35 3.67 | 2-90 | 2.91 | 4-07 | 4-75 | 4-61 | 4-77 4.61 | 4.45 | 5-07 | 5-18 | 5-72 5.76 | 5-82 | 3-41 | 3-53 4.61 | 6.07 | 5-34 
? Illinois Life..... eevee} 5-40 | 5-77 | 5 97 | 4-75 5-49 | 5-22 | 5.46 | 5-23 | 5-30 5.26 | 5.24 | 5.29 | 5-43 | 5-32 5.26 | 5-49 | 5-39 5-51 | 5-47 | 5-34 | 5-39 5.29 | 5-35 | 5-43 5-37 
Indianopolis.....+-++++- 0.37 | 3-00 | 3-39 | 4-23 | 5-84 4.80 | 6.07 | 5-88 | 6.02 5.86 | 6.12 | 5.80 | 5 74 | 5-43 | 5-32 | 5-70 6.13 | 5-48 | 5-39 5.68 | 4.28 | 5-82 5.60 | 5-65 | 5-63 
. John Hancock....++++-- 4.69 | 4-63 | 4-79 | 4-94 4-79 | 4.87 | 4.98 | 5-12 | 5.12 5.24 | 5.3t | 5.28 | 5-25 | 5-17 5.07 | 5-03 | 5-19 5-46 | 5.58 5.46 | 4-78 | 5-09 5.40 | 5-37 | 5-22 
Kansas City....-++++++> 4-37 | 3-98 | 5-45 | 5-08 | 5-45 | 5-95 | 5-29 5-86 | 5.89 | 6,24 | 5.24 | 5-83 | 5-9° 6.26 | 5.86 | 5.88 | 5-68 | 5-73 6.19 | 5-98 | 5-09 | 5-99 5.87 | 5-91 | 5-63 
" Lafayette, Ind.......--- 1.74 | 3-14 | 5-28 5.58 | 5.38 | 5-35 5.26 | 5.48 | 5-54 | 5-79 | 5-40 | 5-03 4-74 | 5.03 | 6-23 6.45 | 6 29 | 9-37 6.46 | 4-57 | 5-42 5-14 | 5-69 5-84 
Life Ins. Co. of Va...-- 4.83 | 4.77 | 4-87 | 5-14 | 5-34 5.28 | 5.47 | 5-53 | 5-54 5-64 | 5.73 | 5-72 | 5-79 | 5 9F | 5-72 6.10 | 6.28 | 6.44 | 6.28 | 6.24 | 5.05 5.51 | 5 78 | 6-21 5-95 

ep Lincoln National...ee.- 0.98 | 3-30 | 4-24 | 4-95 4.89 | 5.45 | 5-63 | 5-92 6.16 | 7-23 | 6.06 | 6.05 | 7-11 5.98 | 5.58 | 6.08 6.30 | 6,00 | 5-70 | 5-99 4.11 | 6.36 | 6.06 5-96 | 5- 
Manhattan ..... ae 5.32 | 5.20 | 5.27 | 5.21 | 5 10 5.02 | 4.99 | 5-41 | 5 00 4.92 | 4.85 | 5.29 | 5-46 5-63 | 5-44 5.66 | 6.18 6 02 | 5 96 | 5.80 | 5-22 | 5-07 5.32 | 5-93 | 5-37 

a Maryland Life......-++- 4.43 | 4-79 | 4-85 | 4-87 | 4-98 | 5-47 | 5 20 | 5-83 3.18 | 5.30 | 5.02 | 5.07 | 5-14 | 5-19 | 5-13 5.23 | 5-30 | 5-35 | 5-36 | 5-4? 4.80 | 5 20 | 5-11 | 5-33 | 5-2 
mae 4 Massachusetts Mutual. ..| 4-04 | 4-85 4-64 | 4-69 | 4-74 | 4-77 | 4-82 4.88 | 4.88 | 4-90 | 5.00 | 5.06 | 5-06 | 5-0F | 5.08 5.04 | 5 34 | 5+27 | 5-43 | 5:44 4,68 | 4-85 | 5-03 | 5-32 | 5-97 
=: Metropolitan.....-++++++ 4.80 | 4.67 | 4-83 | 4-70 4-89] 4.92 | 4.96 | 4-92 | 4-95 4.98 | 4.97 | 5 OF | 5-07 | 5-22 | 5-05 5.11 | 5.46 | 5-20 | 5-49 5-53 | 4:79 | 4-95 5.06 | 5-42 | 5-20 
Michigan Mutual.....-. 5.10 | 5.14 | 5-11 | 5-11 | 5-12 | 5-73 5.11 | 5-12 | 5-13 | 5-24 | 5-22 | 5-19 5-17 | § 17 | 5-20 | 5-41 | 5-5? 5-78 | 5-79 | 5-65 | 5-12 5.15 | 5-20 | 5-63 | 53° 
Minnesota Mutual...... 4.08 | 4.32 | 4-60 | 4-68 | 5.0% 5.18 | 5.22 | 5 29 | 5-39 | 5-43 | 5-52 | 5°59 5.52 | 5-51 | 5.32 | 5-48 | 5-71 5.92 | 5-85 | 5-89 | 4-58 | 5-3! 5.48 | 5-82 | 5-50 
S Seeenifeeie...-...-.-| 400129 6.21 | 6.48 | 5.82 | 6.57 | 6.89 | 7:08 | 9-75 6.76 | 6.75 | 6.78 | 7-08 | 6-75 | 6-71 | 7-55 7.25 | 7-31 | 7-12 | 6-83 5.82 | 7-59 | 6-80 | 7.12 2 

__ Mutual Benefit.......-- 4.82 | 4.91 | 4-94 | 4-95 | 4-90 | 4-92 4.92 | 4-96 | 5.00 | 5-02 4.98 | 5.02 | 5-04 | 4-90 | 4.94 4.99 | 5-21 | 5 30 | 5-27 5.24 | 4-91 | 4-91 | 497 5-21 | 5: 
Mutual, Md......-0-ee- 5.57 | 5-25 | 5-42 | 4-94 | 4-69 | 4-39 4.06 | 4-73 | 4-75 | 4 87 | 4.98 | 5-04 | 4-94 5.18 | 5.15 | 5-02 | 5-82 5.06 | 5-15 | 5-10 | 5.06 | 4-71 5-07 | 5-20 | 5-09 
Mutual of New York.... 4.68 | 4.70 | 4.86 4.80 | 4.74 | 4-76 | 4-70 4.69 | 4.69 | 4-52 | 4.69 | 4-71 | 4-72 4.66 | 4.61 4-68 | 4.91 | 4 92 | 5-04 5.10 | 4.76 4-67 | 4-67 | 4-93 4:77 
Mutual Trust.......++++ 4.08 | 4.92 | 4.95 | 5-01 | 5-13 | 4-85 | 4-99 | 5-0% 5.28 | 5.62 | 6.02 | 5.50 | 5-52 | 5-30 | 5-24 5.54 | 5-60 | 5-59 | 5-75 | 5°57 4.87 | 5-23 | 5 45 | 5-60 | 55° 
National Life.-.....+-+-| 4°94 | 4°89 | 4-94 4-89 | 4.90 | 4.90 | 4-96 | 5-05 | 5-72 5.08 | 5.12 | 5.09 | 5-07 | 5-09 | 5-08 5.18 | 5.40 | 5.39 | 5-43 5.28 | 4.91 | 5-02 | 5-09 | 5-34 5-13 
National U. S. A.seseee-| 9°22 | 9°43 5.87 | 5-22 | 5-03 5.08 | 4.99 6.40 | 5.32 | 5-0 | 4.88 | 5.07 | 5-14 5.28 | 5.30 5.80 | 5-25 5.66 | 5-87 | 6.02 | 5.33 5.36 | 5-15 | 5-74 5 44 
New England......----| 4°99 | 4:59 4.79 | 4-77 | 4 72 | 4-67 | 4-62 4.63 | 4.63 | 4-61 | 4.65 | 4-70 4.66 | 4.63 | 4.90 | 4-82 | 5-17 5.10 | 5-22 | 5-23 4.70 | 4-63 | 4-72 | 5-12 -— 

New York Life ....ccecs| 4:30 | 4:44 | 454 | 454 | 4-49 4.50 | 4.5 | 4-54 | 4-61 | 4-55 | 4-57 4.64 | 684. | 4-60 | 4-61 | 4-75 | 5-08 5.03 | 4-95 | 5-06 | 4-48 | 455 4.55 | 4-82 | 4 
NorthwesternMutua....| 4:73 | 4:72 4-76 | 4.85 | 4-85 | 4-86 | 4.97 4.88 | 4.89 | 4.97 | 4-91 | 5-93 5.06 | 5.01 | 4.98 | 5-0F 5.26 | 5-34 | 5-34 | 5-27 | 4-79 4.92 |'5-OF | 5-25 5% 

Pacific Mutual. .... o.| 523 | 5-18 | 5-22 5.16 | 5.22 | 5-40 | 5-02 5.81 | 6.01 | 6.10 | 6.04 | 6.12 6.06 | 5-95 | 5-78 | 5:99 3.12 | 6.65 | 6.68 | 6-79 | 5-20 5-69 | 5-97 6.48 | 6.1 

Penn Mutual.......+++.| 9°34 5.06 | 5.13 | 5.00 | 5-04 | 5-02 | 5-05 5.01 | 5.00 | 5-05 | 4-97 | 5-14 5.95 | 4-95 | 5-11 | 5-27 5.38 | 5-49 | 5-02 5:60 | 5.10 | 5-03 |.5-04 5-45 | 5-22 
Philadelphia......0.+++: 2.68 | 2.07 | 4.16 | 4.28 | 4-42 | 4-85 | 4-87 | 5-02 4.97 | 5-11 | 5-20 | 5-39 5.48 | 5-71 | 5-47 5.61 | 5.54 | 5-60 5.62 | 5-81 | 3-83 4.98 |.5-47 | 5 68 | 5-37 
Phoenix Mutual..... "girs | 5.19 | 5-41 | 5-14 | 5 23 | 5118 | 5-20 3.25 | 5-30 | 5-28 | 5-39 | 5.42 | 5-35 | 5-4? | 5-39 3.27 | 5 68 | 5-43 | 5-57 | 5-78 | 5-37 §.21 | 5-39 | 5-56 | 5-39 

Pilot Life + ..... “S25 " "10.19 | 0.32 | 5-46 | 4-94 6.58 | 4,94 | 5-35 | 507 | 9-19 | 5-22 | 5:52 | 5-70 5.82 | 5-71 | 4-05 | 5-47 | 5-77 5.62 | 5-92 | 5-98 | 4-24 | 5-52 5 25 | 5-79 | 5 5% 
Postal Life.......+++++- 2.45 | 3-44 | 3-26 | 5-10 | 3.49 | 0-88 | 5.00 4-85 | 4.62 | 4.66 | 5.25 | 5-47 | 5-97 5,86 | 5.20 | 5.27 | 5-41 | 5-48 3.58 | 6.14 | 3-76 | 3-96 | 5-49 5-60 | 5-00 
Presbyterian Ministers. .| 4-4° 4.58 | 4.64 | 4.94 | 4-55 | 4-34 | 4-45 | 4°39 4.28 | 4-31 | 4-27 | 4-33 | 4-30 | 4-24 4.15 | 3-93 | 4-32 | 4-20 | 4-25 4.38 | 4 64 | 4-37 | 4-26 | 4:30 4-30 
Provident Mutual.......| 4:52 | 4:67 | 5 20 | 5-25 5.11 | 5-10 | 5.02 | 5.06 | 5-07 5.03 | 4.99 | 4.99 | 5-02 | 5-11 5.05 | 5-23 | 5-53 | 5-25 5-45 | 5-51 | 4-94 5.06 | 5-04 | 5-4 + 
Prudential.....sseseee: 4.67 | 4.70 | 4.74 | 4.66 | 4.65 | 4.04 | 4:74 4:76 | 4:77 | 4-71 | 4-95 | 4-77 4-84 | 4-69 | 4-71 | 4-99 5.28 | 5 15 | 5 33} 5 3° 4-68 | 4-73 | 4-77 | 5-24 | 49 
Register Life.......---- 4.98 | 5.27 | 5-28 | 5-17 | 5 34 5-33 | 0.07 5.86 | 5-83 5.88 | 5.82 | 6.14 | 5-95 5.86 | 5.85 5.98 | 6.12 6.23 | 5-11 5-64 | 5-23 5-81 | 5-92 | 5-79 5-79 
Reliance Life.......-+-- 4.13 | 4.25 | 4-56 | 4-59 | 4-71 4.69 | 4-63 4.87 | 4-83 | 4:79 | 4-79 5-00 |5 .11 | 5-10 5.20 | 5-20 | 5-33 5-33 5.18 5-16 | 4-47 | 4:77 5.05 | 5-23 | 5-09 
Reserve Loan ...--0-es- 5.56 | 4-90 | 4-73 |"4-76 | 4-70 | 4.97 5.16 | 5-30 | 5-37 | 5-52 5 58 | 5-42 | 5-18 | 5-56 | 5-92 6.23 | 6.23 | 6.25 | 9-14 5.98 | 4.88 | 5.29 | 5 53 | 5-95 5-69 
Royal Union. *.....--- 6.14 | 6.13 | 6.00 | 5.93 | 5-9° | 9-93 5.98 | 6.23 | 6.16 | 6.18 | 6 13 6.04 | 5-90 | 5-84 | 5-79 6.11 | 5.94 | 6.12 | 9-10 5.84 | 6.00 | 6.13 | 5-92 | 5:97 5-94 
St. Louis Mutual...---- 5.56 | 5-40 | 5-42 | 5-49 | 55° 6.39 | 5-49 | 5-30 5.48 | 5-49 | 5-71 5.83 | 5-71 | 5-75 | 5-93 5.91 | 6.03 | 5 71 | 5-97 6.00 | 5.47 | 5-42 | 5-79 | 5 93 5-74 
Security of America..... 2.99 | 2.98 | 4-70 | 4-40 | 3-92 | 4-10 | 4-40 | 4-79 3.51 | 4-69 | 4-89 | 5-04 | 5-06 5.08 | 4,94 | 4-99 | 5-42 | 5-44 | 5°57 5.49 | 4.06 | 4-26 | 5-39 | 4-99 | 4:99 
Security Mutual, Neb...| 4:77 5.63 | 9.13 | 7-58 | 7:05 | 7:02 | 0-87 | 0-03 6.73 | 6.66 5.19 | 4-54 | 5-23 | 0-47 6.51 | 7-45 | 7-42 | 7-20 | 7:07 | 7-23 7.16 | 6 76 | 5.61 | 0-41 | 0-32 
O. Security Mutual, N. ¥.-| 4-17 4.60 | 4.77 | 4.98 | 4-77 | 4-63 | 4-71 | 4-73 4.87 | 4-97 | 4.98 | 5-17 | 5-19 | 5-20 5.13 | 5 43 | 5-61 | 5 68 5.64 | 5-75 | 4-69 | 4-79 | 5-24 5-63 | 5.20 
Southwestern.......+++ 6.44 | 5 82 | 5.82 | 4-94 | 9-34 | 6-04 | 4.72 5.78 | 9.60 | 9.00 | 8.04 | 7-92 | 7-97 7.80 | 7-59 | 7-98 | 8.26 | 7-87 | 7-28 7.58 | 5-84 | 7-53 | 7:82 | 7-83 | 2-23 
° State Life, Ind.....++-- 6.27 | 6.35 | 6 04 | 6.03 | 5.99 | 5-93 | 5-94 | 0-00 5.98 | 6.03 | 6.03 | 5-99 | 5-84 5.78 | 5.69 | 5-78 | 5-94 | 5-94 5.62 | 5.01 | 6.10 | 5.98 | 5 85 5-76 | 5:86 
ire State Mutual, Mass.... | 4:97 | 4-70 | 4-78 | 4-74 | 4-52 4-52 | 4-06 | 4.68 | 4-77 | 4-92 4.85 | 4-83 | 4-90 | 4-93 | 5:93 | 5-77 5.30 | 5-43 | 5-42 | 5-47 4.69 | 4-72 | 4.91 | 5-37 | 5-08 
Sun of America.....--- 5.27 | 4.39 | 4-59 | 4-75 | 5:54 | 5 94 4.87 | 4.83 | 4-86 | 4-86 | 4.72 | 4-19 | 5-94 6.05 | 5.88 | 6.10 | 6.41 | 6-10 | 5-79 5.76 | 5.19 | 4-99 | 5-54 6 46 | 5-77 
Texas Life..ssee-s+-ee+ 8.94 |10.09|10.88 | 8.17 | 8.10 | 0.97 7.74 | 7-75 | 8-17 | 2-62 | 0.20 6.31 | 5.52 | 5-42 | 4-85 | 5-95 7.60 | 8.47 | 7-33 6.82 | 9.04 | 7-71 | 5-58 | 7 27 7-25 
Travelers......++++-++ "1 5.47 | 4.91-| 4-99 | 4-95 | 4-99 4.96 | 5.07 | 4-98 | 5-10 | 5-12 5.16 | 5-05 | 5-06 | 5-01 5.12 | 5-10 | 5-32 | 5-34 5.45 | 5+34 | 5-05 | 5:05 | 5:03 5 39 | 5-19 
Union Central......---- 6.53 | 6.29 | 6.47 | 6-39 6.53 | 6.47 | 6-35 6.28 | 6.26 | 6.42 | 6.44 | 6-51 6.51 | 6.48 | 6.35 6.38 | 6.43 | 6-49 6.56 | 6.11 | 6.44 6.35 | 6.46 | 0.40 6.41 
Union Mutual.....----- 4.39 | 4-45 | 4-50 | 4-55 | 4-52 4.62 | 4.59 | 4-61 | 4.57 4-50 | 4.39 | 4-49 | 4 54 | 4:30 4.34 | 4-65 | 4-61 | 4-48 4.58 | 4.58 | 4-49 | 459 | 4-5! 4.70 | 4-57 
United States.ccsscceee | 5°20 | 5-20 | 5-14 5.28 | 5.14 | 5-15 | 5-28 | 5-04 | 5-04 5.07 | 5.22 | 5-26 | 5-21 5.32 | 5-46 | 5-61 | 5-54 5.05 | 4-90 | 5-26 | 5-15 5.12 | 5-30 | 5-34 | 5-19 
Volunteer State.......-- 3.20 | 3.92 | 4-36 | 5-24 | 5-51 | 5.95 <.83 | 6.12 | 6.44 | 6.79 | 0.82 6.41 | 5.77 | 7-75 | 7:22 | 8.00 3°18 | 7-69 | 7-35 | 7-42 | 4-75 | O32 6.86 | 7-77 | 7-26 
Western & Southern... 3.68 | 4.21 | 4.03 | 4-56 | 4-5! 4.89 | 5-04 | 5-26 | 5-13 | 5-22 | 5-15 4.96 | 4.95 | 5-04 | 5-01 5,47 | 5-76 | 6.02 6.14 | §-15 | 4-40 | 5-22 | 5-02 5.95 | 5-48 
Wisconsin Life.......-- 5.15 | 5.22 | 5-70 | 5-69 | 5-73 | 5-77 8.11 | 5.38 | 5-88 | 5-87 | 5-81 | 6-25 6.09 | 6.46 | 6.66 | 5,83 6.40 | 6.59 | 6-59 | 6-78 5-56 | 5-81 | 0.29 6.51 | 0.22 
Averages (81 Cos.). ' 4-68 4.68 | 4.80 4:77 4:79 4:7 +79 | 4.79 4.84 | 4.83 4.88 ' 4.91 | 4.94 ' 4.89 4.85 | 5.02 5-29 ' 5-23 5.38 | 5-38 4-77 4.80 ! 4.87 5.27 | 5.00 
* Rates used prior to 1923 are those of Ropal Mutual Union. + Formerly Southern L. & T. 
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LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL a 
NEAL BASSETT, President JOHN KAY, Vice-President A. H. HASSINGER, Secretary WELLS T. BASSETT, Secretary | —————— 
JANUARY Ist, 1925, STATEMENTS | 
FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. \ 
ASSETS LIABILITIES CAPITAL NET SURPLUS SURPLUS POLICYHOLDERS } 
$15,123,531.91 $8,536,871.80 $3,000,000 $3,586,660.11 $6,586,660.11 { 
THE GIRARD FIRE AND MARINE INSURANCE CO., Organized 1853 
$5,474,032.20 $3,213,098.14 $1,000,000 $1,260,934.06 $2,250,934.06 a 
MECHANICS INSURANCE CO. OF PHILADELPHIA, Organized 1854 
$4,175,490.93 $2,575,127.95 $600,000 $1,000,3€2.98 $1,600,362.98 | NE 
NATIONAL-BEN FRANKLIN FIRE INSURANCE CO., Organized 1866 | 
$5,252,813.31 $3,751,385.75 $1,000,000 $501,427.56 $1,501,427.56 } You Car 
HEAD OFFICES: NEWARK, N. J. PHILADELPHIA, PA. PITTSBURGH, PA, fa fire 3 
DEPARTMENT OFFICES in oe di 
Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and Manager. Pacific Department, SAN FRANCISCO, CAL., W. W. and E. G. POTTER, Managers large au it¢ 
General Agents for Southern Territory: show, and \ 
Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore; Texas, Cravens, Dargan & Co., Houston. i h fire 1 
LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL I} pe by the i 
ment it ca 
efect that — 
ACTUARIAL STUDIES THE HANOVER FIRE INSURANCE COMPANY if they wan 
Continuously in business since 1852 dificult to « 
“ The real strength of an insurance company is in the conservatism of its sme yer 
Study No.1. ‘‘SOURCES AND CHARACTERISTICS OF THE PRIN- time, neve 
CIPAL MORTALITY TABLES.” Price $2.00 plus cost of delivery na cg gr Mg on alia tie i a a” 
Study No. II. ‘*CONSTRUCTION OF MORTALITY TABLES FROM 4 a 
THE RECORD OF INSURED LIVES.” Price $2.00 plus cost of eat an eigy: President = Montgomery Clark, Vice-President | & turn, and 1 
elivery. sia 
Study No. IV. “GRADUATION OF MORTALITY AND OTHER Fs i ens: Aer Se Ss Sane He ee much combi 
TABLES.” Price $2.00 plus cost of deliver Home Office, Hanover Bldg., 34 Pine St., New York Earthqué 
Study No. V. CHAPTER ON “DISABILITY BENEFITS.”’ Price, ; 
$2.00 plus delivery charge known fact 
These volumes of about eighty pages each, bound in maroon cloth, are insurance V 
issued by the Actuarial Society of America. rae 
Study No. III. Construction of Mortality Tables (In Press.) hers deman 
| carried by 
THE SPECTATOR COMPANY “eit. T! 
CHICAGO NEW YORK + | written has 
TRALAMICTICAIN || csc 
x ff } course, _ 
} ’ surance, Dy 
WANTED nsurance Company aes, by 
iro’ 
State and District Managers in Ohio, Virginia, Kentucky, ; 





Maryland and West Virginia. time, as var 
Over 118% Solvent | Choose Now Pork Choose a large sca 


Legal Reserve—American Experience Table Your Your etc, began 
Waiver of Premium Clause Company Company of a policy 
Monthly Income | INCORPORATED - 1872 tind f te 

Kinds O 0: 

Fraternal Benefits oraTEeNT JANUARY 1, 1925 ri ; 

Organized October 27, 1868. | | imsurance 1 


GRAND LODGE A. O. U. W. | $12, 500. 000.00 pie 


RESERVE FOR ALL OTHER LIABILITIES 


OF WEST VIRGINIA 1 ts i 
1119-1121 Chapline Street Wheeling, W. Va. 2 I, 3 38,96 2. i 9 a fe 


| 14,337,235.32 ie Of 
NORTHERN INSURANCE Co. | 48. 1 76.197.51 in other p 























reason, but 
OF NEW YORK salu 
WILLARD S. BROWN & CO., General Managers | LOSSES PAID POLICY HOLDERS k h 
1 Liberty Street, New York | a sT stain 
‘ e the Institut 
*OSEPH W. ~~. Gretel Agent oe _ ug cng Agt. 9 9 willie -aieo 
i Ave.. it, Mich. 72 ‘ i ni 
ee nT CE na a | SURPLUS FOR THE PROTECTION OF POLICY HOLDERS i: ee 
W. #. RAY, Special Ageut FRANK G. DPELA HUNT, +! : 
Terre Haute, Ind. } _ Special Agent : 2 3 7 5 Pa phlets sent. 
726 Racine Street, Milwaukee, Wis. 9 9 e received, ts 
‘ : did . 
C. C, CRANDALL, Special Agent ERIK LINDSKOG Special Agent a a lid not thi 
Cambridge Springs, Penn. 7 W. Lake St., Minneapolis, Mion. H ome Ottice, On e Li bert Vv Street were doing 
RICHARD W. WETZEL y ° ‘ was quite 
1526 Bryden Road, Columbus, Ohio New York City oe wn 
some need | 
WESTERN DEPARTMENT PACIFIG DEPARTMENT 

SALES near mrcasne 


G. R. STREET, Vice-President GEORGE H. TYSON, Gen’l Agent 


W. L. LERCH, Manager 210 Sansome Street 
310 S. Michigan Ave., Chicago, Il. San Francisco, California 


BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


CO Fire AND LIFE MARINE DEPARTMENT 
NEW YORK—Wnm. H. McGee & Co., General Agents, 15 William Street 
ASSURANCE CORPORATION, Ltd, SAN FRANCGISCO—George L. West, Manager, 220 Sansome Street 
CHICAGO— Wm. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 


aE United States Manager AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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NEW YORK SURVEYS New Sprinkler Equipments.—Ten new 


You Can Do It if You Try.—The report 
o 4 fire in February at Kansas City in a 

large auditorium to be used for an automobile 
pe and which disappeared in the usual way 
by the fire route, has been read. The only com- 
ment it calls for, and one of the best, is to the 
efect that people can do this kind of a thing 
if they want to do it. While it is a little more 
dificult to accomplish this object at the present 
time, nevertheless people still achieve the not 
wnrare distinction of building structures to 
burn, and to assist them in doing it put in as 
much combustible material as possible. 
Earthquake Insurance.—It is a_ well- 
known fact that a great deal of growth of fire 
insurance was due to manufacturers and job- 
hers demanding that such insurance should be 
carried by those to whom they sold goods on 
credit, The increase in property insurance 
written has in large measure to some 
such cause as this. The mortgagee 
course, inaugurated the movement for fire in- 
surance, by insisting on a policy protecting him 
from that kind of loss, and in due course of 
time, as various forms of disasters occurred on 
a large scale, such as earthquakes, tornadoes, 
etc, began to demand protection in the form 
of a policy of insurance against these different 
kinds of loss. This is the way that earthquake 
insurance is being developed. Left to itself, 
it would be difficult to do much with it on Man- 
hattan Island, but when you think of all the 
interests involved, it is reasonable to suppose 
that a considerable body of insurance of the 
earthquake type will be written on Manhattan 
Isle. Of course, 2 great deal will be written 
i other parts of the country for the same 
reason, but other parts are not considered quite 
s0 safe as Manhattan Island. 


been 
early, of 





A letter reached 
the Institute of America, Inc., awhile ago in- 
quiring about the work of the institute. This 
letter was replied to and the various pam- 
phlets sent. Later another communication was 
received, in which the party stated that they 
did not think it necessary for the work they 
were doing to undertake a course. The letter 
Was quite brief, but it contained two mis- 
‘pelled words, After all perhaps there is 
some need of the schoolmaster in the land. 


ees 


equipments have gone into commission, and are 
announced on the bulletins as Nos. 2169-2170 
at the New York Fire Insurance Exchange. 
(he grades are: Two of 55 per cent, one of 
7O per cent, one of 80 per cent, two of 85 per 
cent, one of 90 per cent, two of 95 per cent, and 
one of 100 per cent. 


PHILADELPHIA NOTES 

Honor J. W. Cochran.—The office of the 
Fire Association in Philadelphia, on Wednes- 
day of last week, reminded one of a conserva- 
tory where the choicest selection of flowers had 
been placed. 

Particularly was the office of the new presi- 
dent of the company, J. W. Cochran, a busy 
Telegraph boys were running back and 
greetings to Mr. Cochran 


place. 
forth with message 
which had come by wire from all over this 
country and from Canada and Mexico. Hun- 
dreds of friends personally called, extending 
good wishes for his continued success with 
the Fire Association. 

The day over, several automobiles were re- 
quired to take the floral greetings to such 
places as the man to whom they had been sent 
desired. A few flowers went to his home, 
others were sent to sick rooms and _ hospita's 
to brighten the way for some unfortunate as 
they had earlier brightened the day for Mr. 
Cochran. 

A Serious Annoyance.—According to the 
opinion of the secretaries of the four fire in- 
surance rate-making associations in Pennsyl- 
vania, serious annoyance and a decided handi- 
cap to policyholder and insurance company 
alike would result, if a bill, Senate No. 1000, 
recently introduced by Senator Buchman, were 
to become a law. This measure would put all 
fire insurance rate-making associations under 
the supervision of the Public Service Commis- 
sion, an already very much overworked body. 
These bureaus are at present under the capable 
supervision of Commissioner McCulloch. 

Virginia Agency Changes 

RicHMonp, Va., April 3—Craig 
of Drakes Branch, Va., has purchased the local 
agency of Thomas A. Proctor, Jr. Mr. Proctor 


Gregory 


Thomas 
Gregory 


father, 
The 
years ago. 


acquired the agency from his 
A. Proctor, two years 


was established twenty-five 


ago. 
agency 


America Fore Revue 
The tenth annual entertainment and revue of 
the America Fore Club will be given this year 
April 24, at Palm Garden 
between Lexington and 
York city. 





on Friday evening, 
on Fifty-eighth street, 


Fourth avenue, New 
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Hartford, Connecticut A 
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An advertisement for Hartford 
agents that goes right into the homes 


Every week more than two and one-half million 
copies of The Saturday Evening Post go into Ameri- 
can homes. 

This magazine reaches practically every insurance 
prospect in the country. Of one thing you may be 
certain, property owners see the striking Hartford 
advertising. They simply cannot pass it by. An adver- 
tisement for the Hartford Fire Insurance Company 
is an advertisement for the Hartford agent. Hartford 
agents know this from the business they write. 

This is one of the things that makes a Hartford con- 
nection of ever increasing value to live local agents. 


HARTFORD FIRE 
INSURANCE CO. 


Hartford, Conn. 


The Hartford Fire Insurance Company and the 
Hartford Accident and Indemnity Company write 
practically every form of insurance except life 
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Advantageous 
Agency Openings 


The Philadelphia Fire and Marine Insurance 
Company will establish a few more agency con- 
nections. 


This is the kind of company it pays to repre- 
sent—a powerful organization, reliable service 
and a full line of desirable policies offering pro- 
tection on property and commercial activities. 


PHILADELPHIA 
FIRE AND MARINE 
INSURANCE COMPANY 


1711 Chestnut Street, Philadelphia, Pa. 

508 Walnut Street, Philadelphia, Pa. 

209 W. Jackson Blvd., Chicago, Ill. 

125 Trumbull Street, Hartford, Conn. 

204-14 Pine Street, San Francisco, Cal. 

Trust Company of Georgia Blidg., Atlanta Ga. 
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SOUND SOLID AND SUCCESSFUL 


NEW HAMPSHIRE 
FIRE 
INSURANCE CO 
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PROGRESSIVE ANNUAL STATEMENT 
January |, 1925 


Cash Capital $ 2.250.000.00 
Assets 12.139.692.87 
Liabilities,except Capital-6.2 17.1 12.36 
SurplustoPolicyholders 9.922.580. 51 
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BILL FOR AGENTS 


Would Permit Non-Resident Repre- 
sentatives to Write Business in 
Wolverine State 








COUNTERSIGNATURE BY LOCALS 
NEEDED 





proposal Understood to Have Backing of 
Agents’ Association—Introduced by 
Senator Gansser 


Lansinc, Micu., April 6—The measure 
which the Michigan Association of Insurance 
Agents is most anxious to get on the statute 
sgoks at this session of the State legislature 
has at last been introduced by Senator A. H. 
Cansser of Bay City, a member of the senate 
‘asurance committee. The bill would permit 
non-resident agents to write business in Michi- 
gan providing policies were countersigned by 
licensed Michigan agents. 

Under the plan incorporated in the Gansser 
ill, foreign agencies wishing to operate in this 
State would be forced to obtain a license from 
Leonhard T. Hands, State Insurance Commis- 
sioner. They would then be permitted to write 
business in Michigan on as large a scale as 
they wished providing they allowed the resi- 
dent agents to place their counter-signatures 
on the backs of all Michigan policies. 

The present system, whereby out-of-State 
agents are forced to evade the law because they 
are prohibited from writing business here, is 
circumvented in many ways, Michigan agents 
claim, and they wish to provide a legal and 
equitable basis on which such. companies may 
enter the State. Under the old scheme many 
foreign companies have incorporated in Michi- 
gan, complying with the law by allowing a 
majority of the incorporators to be Michigan 
residents. 

In view of the fact that the proposed law 
would affect only local agents, leaders of the 
State association see no reason why objection 
should be raised to it in the legislature. That 
me barrier exists, however, they concede. This 
is the apathy of the senate insurance committee 
toward any of the business it would ordinarily 
de expected to transact. As far as can be 
earned no meeting of the committee in the 
upper chamber has yet been held despite the 
fact that the legislature has been in session 
‘or almost three months. Senator Joseph 
Bahorski, chairman, will be asked, however, to 


all a meeting soon in order to act on this one 
measure, 


Examining Underwriters to Meet 


The next meeting of the Examining Un- 
derwriters Association of New York will be 


held at Millers’ restaurant, Nassau street, New 
York city, on April 23. The feature of the 
evening will be an address from Harry P. 
Sommerville, member of the Real Estate Man- 
agers’ Association, on Conditions, 
Real Estate Management and Leases. Another 
interesting talk will be that of George S. 
Hooper, of Hooper & McDaniels, on the sub- 
ject of Leasehold Insurance. 


Housing 





SITUATION TO END 
Pittsburgh Trouble Likely to Clear Up 
With Board Meetings 


On the eve of the meeting of the Board of 
Fire Underwriters of Allegheny County, at 
which a strong effort is to be made to clear up 
the Pittsburgh situation, the prospects of suc- 
cess are bright. A great deal is said to depend 
upon the outcome of the meeting which takes 
place to-day. If the members of the board 
act favorably upon the plan which has been 
proposed, it is conceded that general conditions 
will improve. If, on the other hand, the efforts 
to look after individual interests should result 
in the failure of the plan, no one seems inclined 
to predict the chaos that must inevitably follow. 

The entire situation may be summed up 
briefly as the increase in the number of non- 
policy writing agents. When the local compa- 
nies had a fair number of these, the system 
was considered by others as annoying but not 
When they increased the num- 
her, and outside companies established so-called 
general agencies or put in 
offer brokers full agency and 
write their policies for them, the system be- 
came a menace, as it simply forced an increase 
in acquisition cost. The chief sufferers locally 
have been the regular local agents, who lost 
their brokerage business. All the companies 
have suffered. Those who adhered to the regu- 
lar commission scale have lost business, and 


very serious. 
branch offices to 
commissions 


those who advanced commissions have had to 
pay far too much to allow anything but a 
meagre profit. 


Brooklyn Brokers Meet Tonight 
The Brooklyn Insurance Brokers Association 
will hold its next monthly meeting in the 
7Etna Life Insurance Company building at 176 
Montague street this evening. The speakers of 
the evening will be Register James A. McQuade 
of Kings county. The association has moved 
its headquarters to the Watson Service Agency 

at 186 Joralemon street, Brooklyn, N. Y. 


Texans Convene 
The annual convention of the Texas Associa- 
tion of Insurance Agents will be held at the 
Texas hotel, Fort Worth, on Thursday and 
Iriday, June 25-26. 


Jupiter General of Bombay Makes 
Excellent Report 


The Jupiter General Insurance Company of 
Bombay, India, entered the United States in 
1924, under the management of Fester, Fother- 
cill & Hartung, to transact reinsurance of all 
classes of risks commonly written by fire in- 
surance companies. 

It took over the American risks of the 
Alpha General Insurance Company of Cal- 
cutta, which had previously done business in 
the United States for four years under the 
management of Fester, Fothergill & Hartung. 
This transaction accounts largely for the very 
considerable amount of premiums written by 
the Jupiter General in this country in 1924, 
compared with the losses and expenses. How- 
ever, the net result of its underwriting and 
financial operations here last year was the 
accumulation of a net surplus of nearly $70,- 
ooo more than the sum received from the com- 
pany’s home office, so that at the end of 1924, 
the American branch reported a surplus of 
$543,139, its assets having been $1,752,904, and 
its reinsurance reserve $041,433. Its  state- 
ment as of December 31, 1924, shows net pre- 
miums written to the amount of $1,076,453, 
upon which its paid losses amounted to $126,- 
395, and its expenses paid to $39,030, while its 
losses incurred aggregated $175,247. As stated 
above, the disparity between the premiums and 
the other items is due to the reinsurance of the 
Alpha General’s risks. The diversification of 
the company’s business is indicated by the fol- 
lowing amounts of premium income in the re- 
spective classes: Fire, $1,030,031; motor 
vehicle, $9352; inland navigation, $322; tor- 
nado, $20,156; hail, $3367; sprinkler leakage, 
$5059; riot, etc., $2164. 

From the foregoing it is manifest that the 
treaty holders, as well as the stockholders of 
the Jupiter General, have excellent reason to 
be satisfied with the condition and progress of 
the company’s United States branch. Fester, 
Fothergill & Hartung are also United States 
managers of five other foreign fire reinsurance 
companies, and of one large foreign casualty 
and surety reinsurance company, and enjoy a 
high standing in the insurance business in this 
country. 





North’s Insurance Agency Moves 

North’s Insurance Agency, New Haven, 
Conn., moved to new ground-floor quarters at 
96 Elm street in that city on April 4. The old 
location was at 39 Church street. Notice of 
the change was heralded by advertisements in 
local newspapers and created considerable in- 
terest. 

Donald G. North, president of the firm, is 
the grandson of its founder, John G. North, 
who started the organization in 1843. 





Has paid losses for 
over 50 years 


“J. HARRIS LENKER, President. 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 
fair and prompt adjustment of losses 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manager. 
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tive client is interested in an automobile right 7 : 
now. ‘This is the time new cars are being eee 3 State Matual Life Assurance Co, ae ) 
and old ones traded in. A little extra effort ad of Worcester, Massachusetts $4,000,000. 
brings this business to the books of the agent INCORPORATED 1844 Of this 
who is on the alert. A RECORD OF 80 YEARS OF ACTIVE BUSINESS vg rd 
Even car owners who are already insured are noted for strict adherence to the principles of pure mutuality and a recent i the 
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ITEMIZE TORNADO LOSS 


Bankers and Insurance Men Busy 
Compiling Figures 








ILLINOIS FARMS SUFFERED HEAVILY 





Mobile & Ohio Railroad Had Damages of 

$1,500,000—Was Largest Individual 

Loser 

St, Louts, Mo., April 6.—Charles L. Ritter, 
president of the First National Bank of 
Murphysboro, IIl., also agent for many insur- 
ance companies and head of one of the largest 
real estate concerns in that city, has estimated 
that the damage in Murphysboro from the 


tornado of March 18 will approximate 


$4,000,000. 

Of this amount he placed the loss of the 
Mobile & Ohio Railroad shops, round house, 
etc, at $1,500,000, the greatest individual loss 
from the storm. 

Life insurance companies that had policies 
on victims of the storm also paid many claims. 
It has been estimated that the \etropolitan 
Life Insurance Company had policies on a third 
of the persons killed in Murphysboro and 
vicinity, but these were for the most part small 
cdaims. Many of the children killed were in- 
sured for from $40 to $100. 

Twenty-seven claims settled by this company 
are said to have amounted to only about Ssooo. 

The Prudential also had a very large num- 
ber of industrial policies in the storm zone. 

Both the Metropolitan and the Prudential 
have declared a moratorium on insurance pre- 
minums in the stricken area on their industrial 
policies. Thousands of the policyholders have 
been thrown out of work and have lost their 
insurance policies and receipt books, etc. Pend- 
ing a return to normalcy the premiums will be 
suspended and no policies will lapse even if 
they become in arrears beyond the customary 
period. 

Farms losses in Illinois because of the storm 
have been estimated by the Illinois Agricul- 
tural Association at $2,000,000, with approxi- 
mately $1,338,689 added. The latter was held 
for the most part in farmers and county mutual 
organizations, 


H. C. Butcher of the Agricultural Associa- 









Head Office: 709 Sixth Avenue, New York 
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NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Losses paid since organization over 62 millions. 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 
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tion said the estimate was based on a farm-to- George H. Tyson Dead 
farm survey. George H. Tyson, Pacific Coast general 

The survey embraced 573 farms which had agent for the Great American Insurance Com- 
met serious loss, the average loss being placed pany and the Phoenix Insurance Company otf 
at $2336 per farm. In Jackson county 107 Hartford, Ct., died at his home in Piedmont, 
farms were damaged seriously; twenty-three Cal. Mr. Tyson had the distinction of being 
farm persons killed and 104 injured. In this the oldest general agent on the Pacific Coast 
county ninety-two farmhouses, eighty-nine and was known throughout the nation among 
barns and ninety-one sets of farm buildings insurance men. Born in Denmark in 1863 he 
were damaged or destroyed. Fifty farms had came to California in his eariy childhood. The 
sets of implements destroyed, thirty-one cows, Fund Insurance Company of San 
twenty-six horses and 686 head of poultry were insurance 
killed. 
totaled $04,525, 
insurance was $212,160. 

The farm damage and net loss in other coun- 
ties Southern follow: Hamilton, 
153 farms, $215,333: white, 162 farms, $495.196, 
and Franklin, 151 farms and $416,000. 

The Missouri-Pacific Railroad through its 
headquarters in St. Louis has announced it suf- 
fered a loss of $179,350 through the storm. Of 
this amount $168,850 was in Illinois and $10,- 
500 in Missouri. The road’s biggest loss at one 
point was in Bush, IIl., $64,600, while Gorham, 
Ill., ranked second with $43,500. The branch 
line running east and west from Gorham was 
damaged $21,000. In Murphysboro the road’s 
loss was $15,850. 


Fireman’s 
Francisco was responsible for his 
career, as his inception in the business was 
with that organization more than forty years 
ago. 


Insurance on farm property damaged 
while the net loss in excess of 


General Insurance of America 

SEATTLE, WasuH., April 4.—The annual re- 
port of the General Insurance Company of 
America, located in this city, for the year 1924, 
depicts a prosperous year for that organization. 
Writing primarily fire and insurance, and sec- 
ondarily, automobile and plate glass insurance 
the company shows an increase in its assets by 
$458,708. Surplus to policyholders now 
amounts to $120,136 and the unearned premium 
reserve totals $307,228. The company is 
domiciled in this city and thus far in 1925 por- 
trays in its transactions a continued prosperity. 


of Illinois 


















Organized 1859 * INSURANCE ISSUED 








Fire Automobile 
Tornado Windstorm 
Rent and Rental Values 
Explosion and Riot 
Use and Occupancy 
Sprinkler Leakage 

















Western Dept., 207 North Michigan Blvd., Chicago 
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Tourist Baggage 














MAN IN HIS HOME TOWN. _ THINK IT OVER! 
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Number Sixteen : Thursday, April 9, 1925. meer 
- had been « 
To Our Agency Force: "ig 
when appre 
ACCIDENT INSURANCE FOR A TRIP OR FOR A YEAR? : one hand, t 
If you'll stand around the ticket window of your railroad station preg 
some day, you'll see that a VERY GOOD percentage of those who are | driver had 
going away will pay TWENTY-FIVE or FIFTY CENTS for an ACCIDENT POLICY | which to he 
covering them during the NUMBER OF HOURS they will be on the train son, the m 
before reaching their destination. ty 
What protection have they if they HAPPEN to be hurt AFTER they "get he drove a 
where they are going?" —— 
It's FUNNY how folks will buy those Accident Policies at the ticket never heart 
window. MORE PEOPLE are hurt in OTHER WAYS every year than are hurt fences an 
on the trains. coe 
So people NEED "all the year 'round" protection that covers them centrate 01 
EVERYWHERE a great deal MORE than they need a FEW HOURS' protection tl * 
while riding on a railroad train. gpesane 
They are LOTS MORE APT to STEP IN A HOLE; be RUN DOWN by an auto- man, having 
mobile; FALL DOWN the steps; be HIT by a street car; be HURT in an | beet 
elevator, OR IN A HUNDRED OTHER WAYS, than they are tc suffer injury sali a 
in a railroad wreck. > the foes 
There is a policy to FIT THE POCKET-BOOK and COVER THE INCOME of eg 
every man. The premium is in accordance with the amount of in- 1s feet in - 
demnity. In any event the AMOUNT of premium paid is FAR BELOW the 
benefits received. To FULLY APPRECIATE this, ask any man who has —— 
had the pleadyre of "CASHING IN" from his policy after he has been motive |] 
"LAID UP" for’several weeks, or months. president. o: 
ing H 
Accidents don't give us a CHANCE to dodge. They come FAST, FRE- tin 
QUENTLY, UNLOOKED for and UNANNOUNCED. The ONLY way to be PROTECTED $550,000,000 
against FINANCIAL LOSS from them is to be INSURED. eae 
ection 
Yours accidentally, in changing 
strikingly j] 
during the 
= compel all 1 
FA lability ins 
@ weapon \ 
hot always 
4 they are ra 
ull value. 
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HE Observation Post wishes all its readers 


a “Happy Easter” and “the best o' luck” 


, all their endeavors. 


AGISTRATE GRESSER, 
Mjemiica C Court, New York, 
jsmissed the case against a young man who 
tad been arrested on a charge of reckless 
iriving. It was brought out that the motorist, 
when apprehended, was operating his car with 


sitting in 
last week, 





| 


one hand, the other being around the w aist of 
The complaining patrolman 


2 comely maid. 
stop, the 


sated that, on being ordered te 
driver had required more than 30 feet within 
which to halt his vehicle. Explaining his deci- 
gon, the magistrate said: “I don’t hold that 
driving with one hand constitutes reckless driv- 
ing. Once I rode with a one-armed driver and 
he drove as well as any one I’d ever seen.” 
The judge made a neat distinction, but he did 
sot see the difference. Apparently he had 
never heard of neurotic or psychological in- 
fuences and did not remember that “in the 
spring a young man’s fancy: And many an 
cld fool too!” A one-armed man might con- 
centrate on his driving and show himself 
qualified to operate a car in traffic, particularly 
if there were no “woman in the case;” that is 
a debatable question. However, an able-bodied 
man, having one arm around a girl at his side 
while he tries to drive a car and coincident- 
ally carry on an attentive conversation, presents 
another problem entirely. Proof of this iies 
in the fact that the car traveled 30 feet be- 
fore it could be stopped by the motoring “hero.” 
Would the judge have enjoyed standing about 
15 feet in front of it at the time? 


N an article in the current issue of Auto- 

motive Industries, Henry Swift Ives, vice- 
president of the Casualty Information Clear- 
ing House, states that compulsory automobile 
insurance would impose a burden of at least 
$50,000,000 a year on the owners of motor 
vehicles. Criticising the movement in_ this 
direction, Mr. Ives says: “The efficacy of fact 
in changing public opinion has never been more 
‘trikingly illustrated than in the near- collapse, 
during the last month, of the campaign to 
‘ompel all motorists to provide themselves with 
lability insurance.” That sentence recognizes 
weapon which the insurance companies have 
tot always made the best use of, but which 


they are rapidly learning to appreciate at its 
‘ull value. 





AUTOMOBILE COLLISION 
INSURANCE 

The name of Charles H. Remington, 
vice-president of the A:tna affiliated com- 
panies at Hartford, is an honored one in 
the insurance 
world. Mr. Rem- 
ington ts wnver- 
sally recognised as 
an authority on 
the affairs of the 
business and as a 
dominant factor 
in its operations. 
Asked about auto- 
mobile collision coverage, he said: 

“Automobile collision insurance has 
never been a popular coverage with the 
average agent, although there is the 
same, if not a greater, need for the 
automobile owner to carry this form of 
automobile insurance as there is for his 
carrying fire and theft coverages on his 
automobile. The agent who does not 
fully explain the need for collision in- 
surance to his client, when he sells fire 
and theft coverages, is not rendering the 
kind of service his client is entitled to. 

The number of automobile collisions 
and upsets has greatly increased, and 
the convenient partial payment plans of- 
fered the public in the purchase of auto- 
mobiles have resulted in automobiles 
getting into the hands of a large num- 
ber of persons who are financially irre- 
sponsible. Many of these car owners 
will be unable to make good the 
damage they cause to other cars and 
unless the responsible car owmer carries 
collision insurance, he pays his own loss. 

The cost of collision insurance might 
be considered excessive as compared 
with the cost of other forms of auto- 





mobile insurance. This is particularly 
true of the so-called “Full Collision 
Cover.” The cost of full coverage will 


always be high because a very large part 
of the premium for full coverage colli- 
sion imsurance pay for the 
smaller bumps and the elimination of 
numerous dents and scratches. However, 
the agent is not limited in the sale of 
collision to the full cover form. He 
may offer the deductible ($50 or $100) 
forms at very much lower premiums. 
Under the deductible forms the car 
owner pays the small losses but is guar- 
anteed protection, against the 
colliston loss.” 


gocs to 


severe 
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CASUALTY, SURETY AND_ MISCELLANEOUS 





DIFFERENTIAL MAY GO 








Keystone State’s Compensation Fund 
Involved 





INSURANCE MEN HOPE FOR BEST 





Think Possibility Exists That Governor 
May Remove Preferential Rate 

PuiLavetpuia, Pa., April 7—A faint glim- 
mer of hope to have the 10 per cent differen- 
tial in rates now enjoyed by the Pennsylvania 
State Workmen’s Compensation Fund removed, 
was flashed before insurance men of the Key- 
stone State last week when Governor Pinchot 
sent a veto message to his legislature with the 
following comment: 

The consensus of public opinion in this State 
is against any branch of the government en- 
tering into private business, directly or indi- 
rectly, or lending its credit to any person or 
corporation. 

The Governor is to be commended for his 
sudden change of attitude, for it was only a 
few months ago that he ruled against the plea 
of Pennsylvania insurance men, when they pe- 
titioned him to uphold Insurance Commissioner 
McCulloch in his removal of the lower rate 
possibilities; upon which rate all the State 
Fund workmen’s compensation insurance has 
been written. 

The Governor has practically, but not for- 
mally, announced his intention to be a candi- 
date for election next spring to the United 
States Senate. If the Governor does not 
show his sincerity, so far as the above state- 
ment is concerned, by removing this evidence 
of paternalism, he may be again petitioned by 
thousands of his constituents calling upon him 
to prove to the voters of Pennsylvania that he 
really favors, “Less Government in Business 
and More Business in Government.” 


Kenny Agency Gets Fidelity and Deposit 

Appointment of the Kenny Agency, Inc., 
New York city, as its downtown borough 
agency in that city for burglary insurance was 
announced this week by the Fidelity and De- 
posit Company of Baltimore. The agency has 
represented the New York Indemnity Com- 
pany and the U. S. F. & G. 





Virginia Too Ready With Auto Licenses 


RicuMonp, Va., April 4.—It is charged that 
the Virginia Motor Vehicle Commission has 
issued automobile licenses without ascertaining 
ownership. Automobile underwriters declare 
that if this lax practice is continued, it will 
encourage thefts of automobiles in the State. 
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The Cobbler’s Wife 


used to go barefoot. A few cobblers are still in the insurance 
business. 


They sell protection to the individual but do not carry it for 
their own company. 


The insurance cobbler is the one who fails to REINSURE. 


S INDEMNITY CORPORATION 


E.G TRIMBLE, PRESIDENT. 
KANSAS CITY 


CHICAGO LOS ANGELES NEW YORK 
INSURANCEJEXCHANGE 719 DETWILER BUILDING 80 MAIDEN LANE 
JACK WOODHEAD LOUIS de S. FULLER EHMANN & COMPANY 
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INSURANCE COMPANY 


INDIANAPOLIS 


MORE THAN 


TWENTY-ONE MILLION Vy 
DOLLARS IN SECURITIES | Uj 


La ah Ke ' 
GN Nl eee, 

Deposited with the State of Indiana for the Sole | | 
Protection of Policyholders 


PROGRESSIVE 33 CONSERVATIVE 


The Growth of Oak 
The Solidity of Granite 


On Agency Matters Address, 
CHARLES F. COFFIN, Vice-President 











Writing Casualty Insurance 


STATE LIFE Fidelity and — Bonds 





Home Office: DAVENPORT, IOWA 
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FORMS STOCK COMPANIES 








A Leading Pennsylvania Reciprocal 
Changes Basis 





COMBINED ASSETS WILL BE 
$1,850,000 





New Organizations to Be Known as Penn- 
sylvania Indemnity Exchange and 
Pennsylvania Indemnity Fire 
Exchange 

The Pennsylvania Indemnity Exchange, 
which was organized some years ago, and has 
operated successfully in the State of Pennsyl- 
yania during the past ten years, having a pre- 
mium income at the present time of $1,750,000 
and assets in excess cf $1,500,000, has just 
heen transformed into two participating stock 
insurance companies called the Pennslyvania 
Indemnity Exchange, Incorporated, writing 
casualty lines, and the Pennsylvania Indemnity 
Fire Exchange, Incorporated, writing fire, 
theft and transportation lines. 

The combined capital of these two companies 
will be $300,000, and the combined assets about 
$1,850,000. 

The new companies will be operated on a 
plan similar to the present plan of operation 
of the exchange and under the same manage- 
ment. The cost of acquisition of business will 
be limited to 25 per cent of the gross premiums 
and the other 75 per cent will be applied to 
the payment of losses, adjustment and legal 
expenses, taxes, and other items properly 
chargeable thereto: and the dividends on the 
capital stock will be limited to 1 per cent of 
the premium income. 

This move was made owing to the fact that 
reciprocal exchanges are not acceptable to the 
States surrounding the State of Pennsylvania 
and, under the present plan, the exchanges will 
he allowed to operate in neighboring States. 

The formation of numerous exchanges in the 
State of Pennsylvania—some of them operated 
by automobile clubs, has created a condition in 
the reciprocal field which is not conducive to 
successful operation on this basis. 

The policyholders of the exchange will be 
entitled to the same return premium as they 
have in the past under the terms of the policy 
contract, and will be relieved of the necessity 
of signing powers of attorney and from any 
possibility of assessment. 

The addition of $300,000 capital to the assets 
of the exchange will give added strength and 
‘the results should be most satisfactory. 

Commissioner McCulloch of Pennsylvania in 
sanctioning this move has made the following 
comments : 


Under the plan which you have outlined T 


can see no reason why every subscriber should 
not have as satisfactory a return premium as 
you have been able to give them during the past 
ten years, if general business conditions re- 
main the same; as with the same management 
conducting the business—a management which 
has been most satisfactory to this department 
—like results should be obtained. 

There will be an added stabilitv to the com- 
pany owing to the injection of additional cap- 


ia 


ital and I feel that the move which you are 
making is one of progress and will be of ad- 
vantage to your policyholders. 

The officers of the new corporations will be: 

Walter Moses, president; Horace N. Tuttle, 
vice-president; L. H. Shrigley, second vice- 
president; Willard M. Rice, treasurer, and 
John A. Slemons, secretary. 


MIDDLE WEST CONDITIONS 
Banks Are Able to Meet Any Contingency, 
Says B. J. McGinn 
Whatever turn the agricultural situation of 
the Middle West may take, the banks are in a 
creatly improved condition to meet it. This is 
the opinion expressed by B. J. McGinn, man- 
ager of the claim department of the American 
Surety Company, New York, who has just re- 
turned to the home office from visits to the 
principal centers of that section. Mr. McGinn 
was impressed by the strengthening of the 
banking situation and the outlook for crops in 
every State he visited except Texas, which has 

heen suffering from drought. 

As an indication of the stronger fundamental 
position of both banks and farmers in the 
Middle West, Mr. McGinn points to the fact 
that in March the annual day of general set- 
tlement and renewal of obligations in Iowa was 
year without a single casualty 
among banks. This is all the more remarkable 
in view of the previous strain in the shifting 
and realignment of funds. In Oklahoma, too, 
he found the banks well supplied with funds 
and increasing their investments. 

Texas banks are keeping a watchful eye on 
the prospects of the corn and cotton crops, 
which, due to continued droughts, are none too 
favorable. With the exception of the south- 
ern nart of the State, where there has been 
enough rainfall to enable the farmers to pre- 
pare the ground, the planting of both staples 
has heen delayed, and there is the possibility 
of reduced acreage. The lack of moisture has 
also had its effect on the winter wheat crop, 
which has deteriorated. 

Elsewhere the wheat prospects are good. and 
the outlook for the wheat farmer, with prices 
high, encouraging. An unusual factor is the 
extreme lowness of the reserve stock. On 
March 1 there was on hand only a little more 
than 13 per cent of the total crop of 872,673,- 
000 bushels. In percentage this is the lowest 
on record, and in actual bushels reserves have 
heen lower only twice in recent years. 


passed this 


Death of Arthur J. Stobbart 
Arthur J. Stobbart, general counsel of the 
Independence Indemnity Company, Philadel- 
phia, Pa., died suddenly last week at his 
home, 314 Maple avenue, Drexel Hill, Phila- 
delphia. Mr. Stobbart was an Englishman 
and received his education at Gloucester Col- 
lege, later when he came to the United States 
he was graduated in law from the University 
of Minnesota. He was associated with the 
National Surety Company for fifteen years in 
claim work, and as assistant general solicitor. 
He became general counsel of the Independ- 

ence Indemnity about two vears ago. 
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FOUR=DAY MEETING 





International Planning Conference to 
Hold Extended Sessions 





WILL DISCUSS TRAFFIC PROBLEMS 





Experts Predict 2,100,000 Motor Vehicles 
in New York City by 1960 

According to the program just announced by 
Flavel Shurtleff, organizing secretary, the In- 
ternational City and Regional Planning Con- 
ference, meeting in New York city, April 20 
to 25, will devote a day each to “Traffic Solu- 
tion,” ‘Undeveloped Areas,” Regional Plan- 
ning” and “Zoning Plans.” 

Governor Alfred E. Smith of New York will 
open the conference Monday morning, April 
20, with a welcoming speech to the delegates 
who are coming from all parts of the United 
States and from most of the countries of the 
world. 

Trafic remedies of more than temporary 
effect will be considered at the first day’s ses- 
sion of the conference. Police Commissioner 
Richard E. Enright of New York city will 
describe traffic conditions in New York. The 
city now has 366,000 motor vehicles and ex- 
perts of the Regional Plan of New York and 
its environs have estimated that by the year 
1960 there will be 2,100,000 motor vehicles in 
New York city alone, more than five times as 
great as the present vehicular load. The con- 
ference will seek a permanent solution for 
such problems as this. Speakers on this phase 
of the subject will include Arthur S. Tuttle, 
chief engineer of the Board of Estimate and 
Apportionment, New York; Morris Knowles, 
chairman of the City Planning Commission of 
Pittsburgh; Alvin Macauley, president of the 
Packard Motor Car Company, Detroit, and 
many eminent foreign traffic experts. 

Zoning is to be discussed the final day of the 
conference, when Edward M. Bassett, counsel 
to the New York City Zoning Committee, will 
speak on “Fundamentals of American Zoning.” 
Ernest P. Goodrich, consulting engineer, and 
Harvey W. Corbett. architect, will jointly pre- 
sent conclusions on “The Influence of Zoning 
on High Buildings and Street Traffic.” “The 
Relationship Between Zoning and the Street 
System” is to be presented by Lawrence V. 
Sheridan of Indianapolis, and T. Glenn Phillips 
of Detroit. 


Michigan Compulsory Auto Insurance 
Bills Are Doomed 


Lanstnc, Micu., April 4—The two com- 
pulsory automobile insurance bills introduced 
at this session of the Michigan Legislature are 
apparently dead. The measure introduced by 
Representative Warner, which would force 
autoists to carry public indemnity of $5000 or 
more as a qualification for obtaining the annual 
auto license, will be reported out of committee 
without recommendation, if its sponsor asks it, 
it is understood. The bill does not allow for a 
State fund of any sort but would put such in- 
surance entirely up to private carriers. 
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Spring Has its Dangers for Autoists a 
HIS is the psychological moment to start that campaign for Automobile Grand 
business. Spring is with us once more; and, unfortunately, the birds cers an 
and flowers are not the only things spring brings us. It also brings mobile 
estas Sprinkler Leakage its heavy toll of automobile tragedies. soni 
‘ After the long winter months people seek sunshine and the open places; ne , 
Health Water Damage this makes dangerous conditions on every highway. No man is Ae ye P 
Liability ae a car can avoid the danger, but he can protect himself against the results. allege ‘ 
. . The best protection can be found in the Maryland Casualty Automobile =e 
Automobile Boiler Policy. It stands for the highest in Protection, Service and Satisfaction. N i 
° ar d a 
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AUTO SERVICE CONTRACTS 





Federal Grand Jury Returns 
Indictments 





HEARING HELD IN CHICAGO 





Officials of Alleged Offending Corporation 
Charged With Using Mails to 
Defraud 


The first step taken to crush out the nation- 
wide swindle that has been mulcting the pub- 
of millions of dollars under the guise of 


lic out : 
autoistS was 


“motor service contracts” for ; 
taken in Chicago last Friday when the FF ederal 
Grand Jury returned indictments against offi- 
cers and employees of the Metropolitan Auto- 
mobile Service Corporation on charges of ob- 
taining $1,200,000 from 35,000 motorists of the 
city and surrounding territory through an 
allegedly fraudulent insurance scheme. Those 
indicted are: S. D. Kennedy, president; €. kb 
\Wois, secretary; Fred L. Davis, bookkeeper, 
and Harry Lapin, sales director. The govern- 
ment’s case was prepared by William  F. 
Waugh, first assistant United States Attorney. 
In the case of the Metropolitan, as in the case 
ni other so-called “motor service corporations.” 
two full years’ service was promised for the 
price of $39.50. 

Although the policies contain a statement that 
they are not policies of insurance, it is said 
that they have been subtly disposed of as auto- 
mobile insurance, leaving the gullible pur- 
sers under the impression that they were ob- 
taining insurance which included liability and 
property damage. The indictments returned, 
on the basis of which arrests have already been 
made, charge use of the mails with intent to 
The Chicago case serves to bring to 
the fore instances in New York, Pennsyl- 
vania, New Jersey, Wisconsin, Kentucky and 
numerous other States where these concerns 
have heen under the surveillance of the insur- 
ance departments and have been 
The government's action in the 
Chicago case, it is believed, will bring an end 
to the operations of these concerns. 


defraud. 


arrests 
brought about. 





Smith & Naughton Organized 


INDIANAPOLIS, INp., April 6—Announcement 
has been made of the organization of Smith & 
Naughton, an insurance agency, with offices at 
1307 Merchants Bank building. 
Smith, a prominent local insurance man, is 


George A. 


Other officers are: 
Joseph A. 


president of the company. 
Oscar F. Barry, vice-president ; 
Naughton, secretary-treasurer, and Joseph O. 
Hoffman, counsel. 


R. Howard Bland and J. Scofield Rowe 
Resign from Companies’ Directorates 
Battimore, Mp., April 7.—R. Howard 

3land, president of the United States Fidelity 

and Guaranty Company, Baltimore, Md., has 
resigned as a director of the Metropolitan Cas- 
ualty Company, New York, and J. Scofield 

Rowe, president of the Metropolitan, has re- 

from the United States Fidelity and 

Guaranty directorate. The reason 

that this step is “for the hest interests of 

and that “friendly relations 


signed 
given is 


both companies,” 
will continue.” 
Northwestern Casualty and Surety 
Appointments 
The Genesee Agency at Flint, Mich., and 
the Youngstown Insurance Agency Company, 
Ohio, have heen appointed general agents for 
all lines by the Northwestern Casualty and 
Surety Company of Milwaukee, in their respec- 
tive localities. The Northwestern also 
announces the selection of the Goetz-McKee 
Agency of La Porte, Ind., as regional repre- 
sentatives for all lines in that city. 


Etna Casualty and Surety Gets Writ 

of Error 

RicuHmMonp, Va., April 5.—The Etna Cas- 
ualty and Surety was awarded a writ of error 
by the Virginia Supreme Court of Appeals in 
its petition to set aside a verdict granted by 
the Richmond Circuit Court for $5464 under 
a contract bond. 

The decision of the high court attacks the 
form of contract bond which has been used by 
the Virginia Highway Commission for several 
years. The Aftna Casualty and Surety raised 
the point that the commission had gone bevond 
its legal authority in inserting in the bond form 
a provision for payment of “all just claims for 
damages for injury to property and for labor 
and material,” and it was sustained in its con- 
tention. 

Commercial Casualty to Increase Capita! 

The directors of the Commercial Casualty 
Insurance Company of Newark, N. J., have 
voted to increase the issued capitai stock from 
$1,500,000 to $2,000,000 by sale of $500,000 new 
stock at $20 per share (par $10). 


FEDERAL LIFE’S “TRIBUNE” POLICIES 


Exact Premium Is $1.25—Company’s Reg- 
ular Health and Accident Sales In- 
creased 30 Per Cent in March 


Cuicaco, Itt., April 7—The Federal Life 
Insurance Company of Chicago is increasing 
the scope of the accident insurance which it is 
furnishing newspaper readers. It has already 
on its books more than 350,000 policyholders 
through the Chicago Tribune and it has closed 
deals for furnishing coverage of similar nature 
to the readers of the San Francisco Call, the 
Denver Post, and the Kansas City Star, except 
that in the latter three instances the largest 
amounts payable will be $5000 instead of $7500 
as in the case of the Tribune. 

The insurance department has passed upon 
the dispute which has arisen over the issuance 
of the Tribune policies originated largely 
through the Hearst papers in Chicago. The 
Federal Life-Tribune policies will state the 
exact consideration received from the policy- 
holder and the newspaper. The actual charge 
that it was decided should be made for the pol- 
icy was held to be $1.25. For the additional 23 
cents which is advanced by the Tribune the 
Federal Life. will have to set up an additional 
unearned premium reserve of twelve and one- 
half cents. 

The reserve increase necessitated therefore 
on the basis of policies already issued will 
amount to some $37,500. The Federal Life has 
taken out catastrophe reinsurance on the 
Tribune business in excess of $50,000 loss and 
running up to $1,000,000. It is significant that, 
despite the fact that the new policy is being 
issued, the regular health and accident busi- 
ness of the Federal Life has increased approxi- 
mately 30 per cent during the month of March. 


New York Indemnity Appointment 


Logue Brothers & Company, Inc., of Pitts- 
burgh, Pa., have been chosen by the New York 
Indemnity Company as managers for Western 
The agency is one of the oldest 
and largest in that State, and will write all 
casualty and surety lines. It was established 
as early as 1886. 

Colonel Harry C. Fry, Jr., president of the 
agency, has a wide acquaintance; is a director 
of the Pennsylvania Federation of Insurance 
Agents; belongs to the local advisory board of 
the Pennsylvania Insurance Department; and 
holds a commission in the United States Army 
Reserve Corps, Aero Division. 


Pennsylvania. 








representation. 





360 N. Michigan Ave. 


We are now starting a campaign to build up our Illinois territory intensively. 
few really high grade producers, especially those able to hire and train agents. 


District managers will receive large first commissions, substantial renewals, and bonus. 1 
policies on the market today, including non-prorating, non-cancellable features; principal sum and monthly indemnity 100% increase; 
contingent premium reduction, and other strong points. 


Equitable Life & Casualty Insurance Company 


Casualty Department 


Unexcelled Claim Service 


Chicago, Illinois 


This will mean an exceptionally good opportunity for a 
Also special offer now for California and Kentucky 


Most up-to-date and salable accident and health 
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LEON IRWIN & CO., Inc., New Orleans, La. 


REPRESENTING 
American Eagle Auto- omen Union New Amsterdam 
“mobile Hartford National Hartford Casualty Co. 
American Equitable U. 58. Fire Indemnity Company 
Stuyvesant - America 


JNO. A. COPELAND 


Consulting Actuary 


JAS. R. COTHRAN 


Associate Actuary 














WONDERFUL CLIMATE 
Most prosperous industrial district In the 
world 


Ed. L. Cotting, General Agent 
PANeAMERICAN LIFE INSURANCE CO. 
Ist National Bank Bidg., Birmingham Ala. 





Insurance mobile Insuran Suite 
State Pa. aa BROKERS’ tines SOLICITED Southeastern Bldg. ATLANTA, GA, 
COME SOUTH WITH COTTING 














A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bidg., WACO, TEXAS 
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SS , 


F. M. SPEAKMAN, C.P.A, 


CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 
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ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D, C NASHVILLE, TE! 
10 Jackson Place, N. w. whummes tae ~~! 























Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 


50 BROAD STREET NEW YORK 





FREDERIC S. WITHINGTON 


P. A. 1. A. 
CONSULTING ACTUARY 


Midland Life Building 
Armour Bivd. & Main St., Kansas City, Mo. 


SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bidg. ATLANTA, GA, 
































MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 





Conservation Specialists 





The Otis Hann Company, Inc. 
“Life Insurance Service” 
10 So. La Salle St. Chicago, III. 


References Covering Past 23 Years 














L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 




















Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 
Reorganization. 


75 Fulton Street New York 








JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, 
Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 


165 BROADWAY NEW YORK CITY 














I. M. RUBINOW, Ph. D. 


CONSULTING ACTUARY 
and STATISTICIAN 














DONALD F. CAMPBELL 


CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 








GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 FRANKFORT ST. NEW YORK 














Workmen’s Compensation 1600 Bankers’ Trust Bldg 
sone Jays gma Outtadelakte 
Adjusters 








FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Mansur Bidg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, lowa 











T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg.. OKLAHOMA CITY, OKLA, 








Bowling Green 6538 


THEODORE D. HELPRIN 
CARGO SURVEYOR 
AND 
MARINE CLAIM ADJUSTER 


16 EXCHANGE PLACE NEW YORK 
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Statisticians STANDARD POLICY REVISED holders at their annual meeting elected the fol- 
————— Earthquake Changes Promulgated by lowing directors: A. H. Averill, F. E. Beach, 
—_ Explosion Conference H. R. Blauvelt, Louis G. Clarke, Charles 
Underwriters The revised earthquake insurance policy for Cleveland, L. J. Davis, F. I. Fuller, R. H. 


Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. — 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. phone: JOHN 1090 
50 John St. New York City 











Great Demand for Tornado Insurance at 
Omaha 

Omana, Nes. April 3.—Literally millions 
of dollars’ worth of tornado insurance was 
written in Omaha in a few hours the afternoon 
of March 23, the twelfth anniversary of 
Omaha’s disastrous tornado of March 23, 1913. 

The remarkable coincidence that brought this 
about was that the day in Omaha and vicinity 
was almost identical with the terrible day, 
exactly twelve years ago, when the tornado 
struck at 5:30 P. M. and killed 132 persons, 
injured a thousand or more, and destroyed 
some 2000 homes, totaling a property damage 
of millions. 

All day, March 23, this year, the wind blew 
a gale at the rate of nearly 40 miles an hour, 
and the temperature rose throughout the day 
until it reached a point above 82 degrees. Late 
in the afternoon, clouds gathered in a threaten- 
ing manner from the northwest and from the 
southwest. The sky turned a brassy yellow, 
lightning split the darkness in all directions. 
When the situation was at its worst the in- 
surance companies and agents were positively 
swamped with calls for tornado insurance. 





Sale of Trezevant & Cochran’s Marine 
Department 

The firm of Trezevant & Cochran of Dallas, 
Texas, has announced the sale of its marine 
department and marine general agency con- 
tracts to Frank Rimmer, who for some time 
has been in charge of that branch of the busi- 
ness. Among the companies included in the 
contracts are the marine departments of the 
United States Merchants and Shippers, Royal 
Exchange Assurance, Fire Association and 
Indemnity Mutual Marine, which organizations 
the concern has represented for several years 
in Texas, Arkansas and Oklahoma. The 
change became effective April 1, upon which 
date Mr. Rimmer opened his offices in the 
Kirby building, Dallas. Mr. Rimmer will 
represent these companies much as before in 
the three States above mentioned, and report- 
ing through the offices of Appleton & Cox, 
Inc., marine managers for the United States. 

This transfer includes only the marine de- 
partment. The general agency of Trezevant & 
Cochran for fire, tornado, automobile, casualty 
and other allied lines of insurance will continue 
Without change in the representation of the 
companies it has acted for so many years. 


use in territories other than the Pacific Coast 
States was promulgated last week by the 
Explosion Conference, which has assumed 
jurisdiction as to rules, forms and rates for 
earthquake insurance in the Eastern territory. 
The new contract follows closely the wording 
of the Standard fire policy in its insuring 
clause, except that “earthquake and/or volcanic 
eruption” is substituted for the word “fire.” 

The outstanding feature of the new contract 
is, in the language of the men in the Street, it 
“bridges the gap,” as, while it covers earth- 
quake damage it combines the fire cover when 
by reason of the severity of the shock the regu- 
lar fire policies are voided. The main clauses 
of the contract in as far as they pertain to 
seismic hazards, are contained in the following: 

Fraud, misrepresentation, etc——This entire 
policy shall be void if the insured has con- 
cealed or misrepresented any material fact or 
circumstance concerning this insurance or the 
subject thereof; or in case of any fraud or 
false swearing by the insured touching any 
matter relating to this insurance or the sub- 
ject thereof, whether before or after a loss. 

Uninsurable and excepted property—This 
policy shall not cover accounts, bills, currency, 
debt, notes or 
securities; nor, unless specifically mentioned, 
other papers of value. 

Tn case of fire occurring subsequent to anv 
loss, or damage by earthquake and (or) vol- 
canic eruption, this company shall be liable un- 
der this policy only for such loss or damage as 
occurred previous to such loss or damage by 
fire and for no loss occasioned directly or in- 
directly by fire, except that a building or any 
material part thereof fall as the direct and 
immediate result of an earthquake or volcanic 
eruption and all insurance under all fire insur- 


deeds, evidences of money, 


ance policies ceases as a result thereof. On 
such building and contents, if same be insured 
under this policy, this company shall be liable 
for such loss or damage by fire under this pol- 
icy only for such loss or damage as occurs 
subsequent to such fall of building and 
termination of liability under all fire insurance 
policies covering same. 


A. H. Averill Made President 

A. H. Averill, a prominent Portland busi- 
ness man, was elected to succeed Thomas H. 
Williams, who has been president of the Pacific 
States Fire Insurance Company of Portland, 
Ore., for the past four years. Mr. Williams 
retired at the recent annual meeting of the 
board of directors because of continued poor 
health but will retain a connection with the 
underwriting department. H. R. Blauvelt was 
re-elected vice-president, and L. S. Hopfield 
was elected to the office of secretary. The ap- 
pointment of a treasurer was postponed, and 
John Sturm will continue to act in that capac- 
ity until his successor is named. 

Prior to the meeting of the board the stock- 
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Kaltz, F. A. Kenny, J. W. Seavey and D. 
Van Zante. 


Fire Prevention Campaign at Des Moines 
In view of the tremendous fire losses in Des 
Moines in the latter part of 1924, the announce- 
ment of the State Fire Prevention Association 
that a thorough inspection will be made in the 
city, April 7 to 10, is of unusual importance. 
Fire Chief Will Burnett and State Fire 
Marshal J. A. Tracy are lending their sup- 
port to the success of the undertaking. Uni- 
formed men from the fire department will 
accompany inspectors on their rounds. Boy 
Scouts also will serve on many occasions. 


STATEMENT OF THE OWNERSHIP, MANAGE- 
MENT, CIRCULATION, ETC., REQUIRED 
BY THE ACT OF CONGRESS OF 
AUGUST 24, 1912, 


of Tue SprEcrator, published weekly at New York, 
N. Y,. for April 1, 1925, 

State of New York, County of New York. 

3efore me, a Notary Public in and for the State and 
county aforesaid, personally appeared Robert W. 
Blake, who, having been duly sworn according to law, 
deposes and says that he is the managing editor 
of Tue Spectator, and that the following is, to the 
best of his knowledge and belief, a true statement of 
the ownership, management (and if a daily paper, the 
circulation), etce., of the aforesaid publication for the 
date shown in the above caption, required by the Act 
of August 24, 1912, embodied in section 411, Postal 
Laws and Regulations, printed on the reverse of 
this form, to wit: 

1. That the names and addresses cf the publisher, 
editor, managing editor, and business managers are: 

Publisher—The Spectator William 
street, New York. 

Editor—Arthur L. J. 
New York. 

Managing Editor—Robert W. Blake, 135 William 
street, New York. 

Business Managers—The Board of Directors of The 
Spectator Company, 135 William street, New York. 

2. That the owner is: (If the publication is owned 
by an individual his name and address, or if owned by 
more than one individual the name and address of 
each, should be given below; if the publication is owned 
by a corporation the name of the corporation and the 
names and addresses of the stockholders owning or 
holding one per cent or more of the total amount of 
stock should be given).—The Spectator Company, 135 
William street, New York; Arthur L. J. Smith, 135 
William street, New York; Charles H. Nicoll, 
35 William street, New York; M. Nicoll, 135 Wil- 
liam street, New York; Robert W. Blake, 185 William 
street, New York; E.,T. Smith, 135 William street, 
ad York; H. W. Barnard, 135 William street, New 
ork, 





Company, 35 


Smith, 135 William street, 


3. That the known bondholders, mortgagees, and 
other security holders owning or holding one per cent 
or more of total amount of bonds, mortgages, or other 
securities are: (If there are none, so state.) No bond- 
holders, mortgagees or other security holders. 


4, That the two paragraphs next above, giving the 
names of the owners, stockholders, and security hold- 
ers, if any, contain not only the list cf stockholders 
and security holders as they appear upon the books of 
the company but also, in cases where the stockholder 
or security holder appears upon the books of the 
company as trustee or in any other fiduciary relation, 
the name of the person or corporation for whom such 
trustee is acting, is given; also that the said two 
paragraphs contain statements embracing affiant’s full 
knowledge and belief as to the circumstances and con- 
ditions under which stockholders and security holders 
who do not appear upon the books of the company as 
trustees, hold stock and securities in a capacity other 
than that of a bona fide owner: and this affiant has no 
reason to believe that any other person, association, 
or corporation has any interest direct or indirect in 
tche said stock bonds, or other securities than as so 
stated by him. 

Rosert W. Brake. 
(Signature of managing editor.) 


Sworn to and subscribed before me this 27th day of 


March, 1925. 
[Seal] RuporpnH A. Baker, 
(My commission expires March 39, 1926.) 
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THE PEOPLES LIFE INSURANCE C0. INCOME INSURANCE oe 
of Illinois SPECIALISTS 
A Legal Reserve Co. Organized in 1908 i ° 
: ag ies for Salesmen i 
Every Desirable Provision Opportunities to " n 47 States 
* Contained in our gin a Address H. A. LUTHER, 2d Vice=Pres. 
ome Office eoples Life g. 
Chicago NORTH AMERICAN ACCIDENT INSURANCE CO. 
SEYMOUR STEDMAN, Pres. 209 S. LaSalle St., Chicago, Ill, 
R. P. SHEPHERD, Ph. D., Educational Director = 
THREE VALUABLE SALES AIDS 
YOUR C H A N C E y W. R. Letcher 
A PR A Life Field Man 
SELLING INSURANCE BY WRITTEN PROGRAM 
To become Supervisor in Connecticut for a Enables the agent to ascertain and present facts concerning 
: i prospects’ needs in a way which results in business. 
young life insurance company; one of the 32 pages, heavy paper cover. Price per copy, 50 cents. 
: ; THE EASY WAY TO SELL LIFE INSURANCE ™ 
kind where personality and hard work will Describes and conpaaints arynmenis that appeal to every man. 
° —— rice per copy, cents. 
receive a visible reward. WHAT YOU ARE GOING TO SELL 
A booklet of instruction for new agents containing much in- 
Address P. L. care of THE SPECTATOR, Box 1117, formation essential to the proper development of an agent. — 
New York City Price per copy, 50 cents. 
J THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
(AS LTR TES 
we want MEN in 
eae who are con- OHIO 
<men who are trust- INDIANA MORE THAN $28,500,000.00 
See atte new: ads KENTUCKY has been paid to Continental Policyholders or their benefi- 
—— . MICHIGAN ciaries as indemnities for loss of business time by accident, or 
——e WEST VIRGINIA for accidental loss of sight, limb or life, or for loss of business 
—men who are morally “Ql” PENNSYLVANIA time by sickness. 
dependable— eat ean bape rae In every city of ra Union ne in anetn. we are sams 
<a ish many thousands of business and professional men. Continent 
a ee oe CALIFORNIA al Accident and Health policies sell and stay sold—good UF 
aes. ee are sold on life insurance openings for the right man. ou 
basis Agencies en Era CONTINENTAL CASUALTY COMPANY m 
EALTH ENT Rout. deen See H. G. B. ALEXANDER, President a few | 
THE A HI0 STATE LIFE iNsuRANGE COMPANY is Money. General Offices: Chicago, U.S.A. ialican 
Standard Sub-Standard Super-Standard CANADIAN HEAD OFFICE: TORONTO, CANADA hett 
etter | 
EXCELLENT OPPORTUNITY pa 
for Reliable, Energetic men to represent us in the states : 
of Illinois and Missouri with direct Home Office contracts EVERY YEAR A_ RECORD YEAR on torn 
Liberal policies, Year Inceme Assets Paid Pollcyholders Since Organization 
CAPITOL LIFE INSURANCE COMPANY 1909 $9,248.00 $5,683.00 $722.46 Tas 
OF COLORADO 1913 $234,570.00 $55,825.00 $320,985.43 
Clarence J. Daly, President DENVER, COLORADO 1917 $758,923.85 $365,736.81 $1,307 $81.83 Woes 
1921 $2,374,671.38 $1, 499,846.33 $4,234,599.59 big : 
PUBLICATIONS OF C. & E. LAYTON 1922 $2.891,874.11 $1,722,207.46 $5,763,009.64 918... 
. . . 1 ” = ie 
tanad publishing boats of Sitice & Elvin Lapeon of London, Moglend reco $3,337,492.14  $2,119,695.57  $7,385,699.08 919... 
eee ee es ee ia $3,955,894.05  $2,502,432.78 $9,000,482.67 re 
ye Senp Ten Cent STAMP FOR CATALOGUE. 1923. oe 
THE SPECTATOR COMPANY Business Men’s Assurance Company ee 
135 WILLIAM STREET, NEW YORK | W. T. GRANT, President KANSAS CITY, MO. To 
It is 
W. E. SMALL, President E. P. AMERINE, Secy. the lo: 
maxim 
OVER $3,000,000.00 SURPLUS AND RESERVES AS TO POLICY HOLDERS 36.6 | 
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Windstorm and Tornado Insurance 


By Freperick L. Horrman, LL.D. 
ParT VIII 


outlined from the official reports from the Insurance Depart- 

ment, it will be of interest to consider, briefly, the experience of 
a few particular but representative companies, although the data in 
most cases is limited to recent years. They may aid in arriving at a 
better understanding of the entire windstorm insurance situation. 
Through the kindness of the Agricultural Insurance Company of 
Watertown, N. Y., I have been furnished with the following table 
on tornado premiums and losses for the eight years 1916-1923: 


a to the tornado experience statistics, as 


TaBLe 1.—Tornapo EXPERIENCE OF THE AGRICULTURAL INSURANCE 
Company, 1916-1923 





Year Premiums Losses Ratio 
[SEE Peak SCRE ee Oe $43,616 $17,715 40.6 
[217 SOA eet eee a mS ea) Seat 53,588 27,834 51.9 
[L1G RU Steere een tics et han Pact 57,773 22,231 38.5 
PAs csr sisce eh techn, cot niara nes ts 65,223 28,686 44.0 
{2.2 a a neon | Aen er ee a ea 75,611 31,388 41.5 
2.1 ES BERR eninen pment 72,520 18,672 25.7 
ye aetna e acted cota 81,275 22,286 27.4 
Pee reer siaradetss volarsiare Move eesti BG 104,383 34,068 32.6 

otal toto te piney eae ae cree $553,999 $208,880 36.6 


It is shown by this table that during the period under observation 
the loss ratio has varied from a minimum of 25.7 per cent to a 
maximum of 51.9 per cent, while the average loss ratio has been 
36.6 per cent. It, however, is not clear whether the premiums and 
losses are gross premiums and losses or net premiums and losses. 

For the Liverpool and London and Globe Insurance Company I 
have been furnished with tornado experience for 1923, while sup- 
plementary thereto I have also obtained the experience data for the 
Southern Tornado Department for the period 1913-1922, differ- 
entiating inland districts and seacoast districts. 

According to this experience, during 1923 the ratio of loss pre- 
miums was 31.8 per cent, while in the Southern Tornado Depart- 


ment, during the ten-year period 1912-1922, the average loss ratio 
for inland districts had been 40.0 per cent, and for seacoast districts 
39.0 per cent. 


Taste 2.—TorNapo EXPERIENCE OF THE LIVERPOOL AND LONDON AND GLOBE 
INsuRANCE Company, 1923 


Net. premium; retiniges < sec cc0~ co reccecudasecosaaacadangeced $26,559,428 
PGe86d. WOU ood an asa cecdae dodo teatrecesedndecdncaaadess 8,668,569 
ee errr mmerrr rrr re rer cr rrr errr rere mec 31.8% 


SouTHERN TorNADO DEPARTMENT, 1912-1922 
Inland Districts Seacoast Districts 


Net premium returns ..........-.+.00. $7,463, $2,438,143 
PGRGON 33 oo s.y-cns wkd aeseclnsenwdaeanes 2,979,950 953,813 
Ligees PANO a ah ore cos cautaecendsciewess .0% 39.0% 


Through the kindness of the vice-president of the Springfield Fire 
and Marine Insurance Company, I have been furnished with an 
exceptionally interesting table of tornado insurance premiums and 
losses for the period 1901-1923. This table indicates the growing 
practice of windstorm insurance, although it is of relatively small 
proportion, considering the vast field of opportunity that awaits 
development. 


Taste 3.—TorNApo EXPERIENCE, SPRINGFIELD Fire AND Marine INSURANCE 


ComPANY 

Year Premiums Losses Ratio 
on rr as ore ook oe, $35,487 $14,783 41.6 
NORM ork Ses Oe eo aa 7,087 3,341 47.1. 
| Ci? oe RE amon oie et ete yor 8,713 2,198 0 ¥- 
U3 ce RE, SAR eai SO cee 23,039 11,496 498 
Rss osctsea chs eared eae eas 14,710 4,712 32.0 
[oe | oo oe aE ae, ete Pia eer <S: 22,519 17,502 77.7 
NG ee arate Saree 25,115 18,034 71.8 
Oa een ae eee era 38,964 13,087 33.6 
Li rene ne eee ope ee 42,901 39,256 91.5 
FRR coi accis cule ta Lana ceutiamces 38,662 9,408 243 
0. ¢ ene eer erat Deine mee or 49,229 11,574 23.5 
[| See ecm sah oerrr tern 41,518 13,897 33.4 
| | 7.2. I ee eee ee | ee 55,649 22,746 41.0 
(O75 SRR NE erie Meter en rey 77,076 73,106 948 

1 C7” | hare nee Metra $480,669 $255,122 53.1 
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According to this table the highest loss ratio was experienced in 
1923, when it reached 94.8 per cent, while the lowest loss ratio was 
experienced in 1920, when only 23.5 per cent was paid in losses. 
The average for the entire period was 53.1. 

From The Insurance Year Book, as well as the issues of Rough 
Notes for March, 1923-24, I have obtained data relating to the 
tornado business of the Aetna, the Hartford Fire and the Home. 
These appear to be about the only three companies that have ex- 
cessively entered into windstorm insurance business. The experience 
of the Aetna from 1918-22 is as follows: 


TasBLe 4.—Tornapo Experience, AETNA INSURANCE COMPANY 


Year Premiums Losses Ratio 
|) en $ 740,610 $ 332,016 448 
NN a apse aus sodwrda nieve 844,963 207,480 24.6 
OO 1,252,553 421,047 33.6 
De eric acts xn meumantas 911,843 302,228 33.1 
PR a ee sie lords osaversinis 1,033,124 469,860 45.5 

CS |e ee eae $4,783,073 $1,732,631 36.2 


In the experience of this company the average loss ratio during 
the period under observation was 36.2 per cent. 
The experience for the Hartford Insurance Company has been 


as follows: 


Taste 5.—TorNnapo ExperieNce, Hartrorp INSURANCE COMPANY 








Year Premiums Losses Ratio 
LOSS on $ 703,074 $ 447,429 63.6 
Le ee 1,131,551 268,916 23.8 
| LR ee 1,864,886 547,259 293 
PN es te shia steisraensiicseitieen' 1,281,982 404,383 31.5 
| CE ae OE ea 1,798,351 440,124 24.5 

ONAL 2 ciekingiaun ann s $6,779,844 $2,108,111 Stel 


In the experience of this company the average loss ratio during the 
period under observation was 31.1 per cent. 
For the Home Insurance Company the results are given below: 


Taste 6—Tornapo Experience, Home INsuRANCE COMPANY 


Year Premiums Losses Ratio 
ER se Oin es caeWasiads auivie $1,303,226 $ 574,905 44.1 
CLOSES Ee ee ener 1,467,654 562,962 38.4 
eer ord cts 2,167,206 770,605 35.6 
| CEE LS Se a nee 1,379,255 427,452 31.0 
a cad cits etm ohonasoect 1,577,405 622,847 39.5 

NN a is bine tices, sia focal $7,894,746 $2,958,771 37.5 


In the experience of this company the average loss ratio for the 
period under observation has been 37.5 per cent. 

While there is a certain measure of consistency in these experiences, 
the results are sufficiently wide apart to suggest that the three com- 
panies in question did not cover the same territory of operations. 
Hence it may be said that for practical purposes the tornado losses 
by States, as furnished by the data derived from the reports of In- 
surance Departments, are most conclusive and satisfactory. 

The experience in New England, which goes back 200 years or 
more, is not to be ignored. This has been elsewhere referred to, 
particularly with reference to the historical tornado which affected 
Cambridge, Mass., and the one occurring near Providence, R. I. 
The recent seismic shocks affecting Boston and New York are but 
an illustration of latent natural forces which at any moment may 
do enormous property damage. 

In addition to my discussion of tornado policy clauses, I here 
include what is now known as the “Tornado Rent or Rental Value 
Form No. 2.”’ This is the form authorized by the Illinois Inspection 


Bureau. It reads as follows: 
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Tornapo Rent or Rentac VaLue Form No. 2 With Limit or Loss Pep 


MonTH 
et ais On the rents and/or rental value of the ...... OLY? coh roof 
abso building, occupied as ...... situated ...... City or Town of ..,. 
Bigiovor < sacas 


The term “rents and/or rental value,” wherever used in this policy, shall 
mean the determined rent and/or rental value, less such charges and expenses 
as do not necessarily continue after the tornado, cyclone or windstorm. 

In case the above described building, or any part thereof, whether rented a 
the time or not, shall be rendered untenantable by tornado, cyclone or windstorm 
this company shall be liable to the insured for not exceeding the actual log 
sustained based upon loss of rents and/or rental value of such untenantable pa, 
not exceeding the sum insured, nor one ...... of that amount for any one month 
and proportionate part thereof for any period less than one month, loss to be 
computed from the date of the occurrence of said tornado, cyclone or wind. 
storm, and to be determined by the time it would require, under ordinary cir. 
cumstances to put the premises in tenantable condition; and in case any portion 
of the building herein described shall be occupied by the insured, for his own 
use, this policy shall extend to and cover the rental value of such portion s9 
occupied, in the same manner as if under lease to a tenant. 

In the event of a disagreement as to the time that would be required, under 
ordinary circumstances, to restore the building to the same tenantable condition 
as before the tornado, cyclone or windstorm, or as to the rents and/or rental 
value of the building, or any part thereof, the same shall be determined by 
appraisement in the manner provided in the printed conditions of this policy. 

Other insurance permitted. 

Attached to, etc. 

Note to Agents: This form to be used for buildings vacant or occupied in 
part by tenants and/or insured; and for buildings of all classes of construction, 
including fireproof. 

When form is used for buildings of other than fireproof construction, limit 
of loss per month should be one-ninth or one-twelfth and inserted in blank pro- 
vided above for that purpose. For buildings of fireproof construction, limit of 
loss per month should be specified, from one-sixth to one-twelfth. 

[Authorized by Illinois Inspection Bureau, 1924.] 

A discussion on windstorm insurance would be incomplete with- 
out a fairly extended reference to what is known as the “Finley 
System,” originated and developed by Col. Finley, a foremost 
authority on violent windstorm occurrences. It was Col. Finley who 
first initiated the collection of tornado statistics for the government, 
while he was a signal officer of the army, in charge of the collection 
of meteorological statistics. Col. Finley has prepared a series of 
very interesting maps concerning the distribution of tornadoes in this 
country during the period 1794 to 1881. These maps are, of 
course, now obsolete, in view of the enormous development of the 
country in the meantime and the settlement of large areas that in 
former generations could be affected by windstorm occurrences with- 
out occasioning material damage to property and life. The ‘‘Finley 
System” has been explained by Col. Finley in the following state- 
ment: 

The Finley System requires the classification and analysis of vast accumula: 
tions of meteorological data from which to draw the details of localized phe- 
nomena, and upon which to formulate the basic principles of climatic distribution 
as affecting life and property, by co-ordinating the correlated facts from millions 
of instrumental and eye observations. Such methods of assembling, fixing the 
category of weather phenomena, to determine their fundamental and organic 
relations. 

The facts are collected from original records, classified, verified, compared 
and interpolated to insure the correct interpretations of such records and associa 
tion with their proper basic prototype, in order that the information available 
may be applied practically to the solution of related problems. Every fact is 
referred, in the last analysis, to its basic prototype. These prototypes are 
designated in distinctive terms, expressing inherent and invariable characteristics, 
developed from extended research and prolonged differentiation. 


These phenomena are known as the tornado, hailstorm, hurricane, thunder- 
storm, whirlwind, waterspout, cloudburst, blizzard, chinook, hot souther, cold 


(Continued on page 34) 








April « 


Les 


Manag 


Have 
layer, a 
IT am 1 


_operatio 


of tools 


‘ about tl 


that is i 
spiratior 
find it 


' farmer | 


are busi 
lessons | 
machinis 
No ef 
nail on 
You ¢ 
unless y 
A bu 
properly 
the who! 
You ¢ 
erly anc 


In dri 
the poin 
then, by 
his ham 
this witl 
hammer 
until hi: 
house ci 
nent by. 
penter n 
his meta 
all the | 


_ strong, ¢ 


its prop 
necessary 


In cor 
not dum 
the wall 
a time, | 
alignmer 
occupies 
brick, ar 
until the 
built one 
intelliger 
tion of t 


The n 
by pilin; 
heap. H 
in prope: 
£0, screy 
the enti: 


Ursday 


‘Ys shall 
expenses 


ented at 
ndstorm, 
ual Joss 
le Parts, 
1 month 
Ss to be 
r Wind: 
ary Cire 
portion 
is own 
rtion $0 


» Under 
ndition 
"rental 
ned by 
y. 


vied in 
uction, 


’ limit 
k pro- 
mit of 


with- 
inley 
most 
who 
nent, 
ction 
s of 
this 
, of 
the 
t in 
rith- 
nley 
ate- 


wula- 
phe- 
ition 
ions 

the 


anic 


red 
cia 
ible 
t is 
are 
ics, 


er- 


old 








April-9, 1925 


THE SPECTATOR 


Lessons from the Carpenter, the Bricklayer, 
| the Machinist and the Farmer 


By JostpH R. WILson, 
Menager Development Division, Maryland Casualty Company, Author of “Surety and Cas- 


ualty Salesmanship” 


Have you ever watched a carpenter, a brick- 
layer, a machinist or a farmer at work? 

I am not a mechanic but I enjoy viewing the 
_ operations of a man who is skilled in the use 
of tools or machinery. There is something 
about the work of an experienced mechanic 
that is instructing and interesting as well as in- 
spirational. I am not an agriculturist, but I 
fnd it worth while to watch the work of a 
farmer as he tills the soil. Those of us who 
are business builders can learn some valuable 
lessons from the carpenter, the bricklayer, the 
machinist and the farmer. 

No efforts are effective unless you hit the 
nail on the head and drive it straight. 

You cannot construct a profitable business 
unless you build systematically and by degrees. 

A business organization never functions 
properly unless every unit is rightly fitted and 
the whole machine is carefully adjusted. 

You cannot succeed unless you plough prop- 
erly and cultivate skilfully. 


THE CARPENTER 


In driving a nail the carpenter first places 
the point of the metal in the proper place and 
then, by well directed, systematic blows with 
his hammer, he drives it in. He cannot do 
this with a single blow. He must direct his 
hammer properly and must work persistently 
until his task is completed. A fence or a 
house cannot be completed and made perma- 
nent by driving one or a dozen nails. The car- 
penter must continue to place his nails where 
his metal should be driven into the wood, use 
all the nails he needs to make his structure 


_ strong, and hammer each nail separately into 


its proper place. Intelligent persistency is 


necessary. 


THE BRICKLAYER 


In constructing a wall, the bricklayer does 
not dump a lot of material in the place where 
the wall is to be built. He takes one brick at 
a time, lays it in its proper place, sees that the 
alignment is true, is careful that each brick 
occupies the proper relationship to every other 
brick, and keeps this process up day by day 
until the wall is completed. The wall must be 
built one brick at.a time. Patient as well as 
intelligent persistency results in the comple- 
tion of the wall. 


THE MAcHINIST 


The machinist does not assemble a machine 
by piling the many parts in a promiscuous 
heap. He takes one part at a time, places each 
proper order, fits it exactly where it should 
£0, screws and bolts the units together. When 
the entire mechanism has heen assembled, he 


goes over the completed machine to see that 
every part is properly adjusted so that all will 
function smoothly, without unnecessary fric- 
tion and adequately. Systematic, as well as 
patient, intelligent persistency is essential. 
Every surety and casualty agent and solicitor 
can learn valuable lessons from the work of 
the carpenter, the bricklayer and the machinist 
as well as from that of every other skilled 
workman, be he a watchmaker, an engraver, a 
boilermaker, a railroad track builder or what- 
ever his vocation may be requiring mental as 
well as physical equipment, experience and 


skill. 


NECESSITY FOR PREPAREDNESS 

In previous articles I have emphasized the 
necessity for preparedness. I have attempted to 
show that it is essential for the surety and 
casualty man or woman to be thoroughly 
familiar with the coverage of every bond and 
policy; the conditions under which each form 
of coverage is written; who are desirable 
prospects, and how to present the selling quali- 
ties of the different lines to secure applica- 
tions. Now let us consider some of the lessons 
the surety and casualty man or woman can 
learn from the classes who labor with their 
hands as well as with their heads. 


LESSONS FOR THE AGENT 

In developing business, the agent and 
solicitor must take one prospect at a time. He 
should take up each point to be emphasized in 
convincing the prospect as to the necessity for 
the coverage provided by the bond or policy 
the agent is trying to sell, and drive that point 
home. Selling arguments should be arranged 
in their logical order so when all have been 
presented they will form a complete and solid 
structure to prove that the prospect’s interests 
cannot be properly protected unless he has the 
coverage proposed. 

When arranging his work, the agent should 
have each day’s task completely mapped out. 
Then by the end of the week he will have made 
each day so fit into his efforts of every other 
dey that the combination will constitute a com- 
plete, well adjusted whole. 


PROFITABLE AVERAGE 

There are but few of even the most success- 
ful salesmen who attain success on the first 
call. This implies that return calls are usually 
exigent. When an application is not obtained 
as a result of the initial interview, the solicitor 
should remember the necessity for diplomatic 
persistency. The successful salesman is never 
a quitter. He never gives up. He keeps ever- 
lastingly at it driving home his facts here, 
there and elsewhere, thus building steadily and 
perminently. 
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The carpenter can drive a certain number 
The bricklayer can lay a cer- 
Their remunera- 


of nails daily. 
tain number of bricks daily. 
tion depends upon the quality of their work 
and the amount accomplished. The same is 
true of the salesman. The solicitor cannot 
secure an order from every prospect he inter- 
views, but experience proves that an average 
number of calls daily bring an average num- 
ber of applications monthly, providing the 
solicitor drives home the proper facts during 


each interview. 


Must Make His Propositions Fir 

The carpenter and the bricklayer do not con- 
struct a skyscraper if the building is to be used 
as a garage only. The machinist does not 
assemble a locomotive if the machine is in- 
tended to make shoes. The class and size of 
the building and of the machine depend upon 
the purposes for which each is to be used. So 
it must be with the insurance salesman. He 
must present his proposition to fit the needs 
of each individual prospect: must solicit each 
man for only those bonds and policies needed 
in connection with his business or profession 
so that he may have complete protection in 
amounts to cover any possible losses. For in- 
stance: the solicitor should not try to sell 
elevator insurance to a man who has no ele- 
vator in his building, or automobile insurance 
to a man who operates only teams. He should, 
however, be able to interest the latter in a 
teams’ liability policy and both in either mer- 
cantile or residence burgiary—possibly both. 
A jeweler will not buy a stock of groceries, 
but he will order novelties in the character of 
goods he sells if they will attract more trade. 
The necessity for soliciting from each pros- 
pect applications for those forms of protec- 
tion which he personally needs, emphasizes a 
fact I mentioned in a previous article—the 
agent must be able to diagnose the needs of 
his prospects and prescribe the essential forms 
of coverage in each individual case. Complete 
knowledge of his lines enables the solicitor to 
do this. : 


“DEAD” MATERIAL 


The good carpenter and bricklayer discards 
inferior material because its use would weaken 
the building. Many salesmen believe they can 
“size up” their prospects accurately. Some- 
times they can, but not as a rule. I have often 
passed up supposedly dead ones, postponing a 
call upon them until a time when I had nothing 
more pressing to do, but when I went back I 
frequently secured a good line of business. So 
a salesman not infrequently errs if he attempts 
to discard, utterly, that which he considers in- 
ferior material. Applications for extensive 
coverage meaning liberal premiums are often 
secured in the most unexpected of places. 


Here A Littte, THERE A LITTLE 
When you look upon a tall, massive building 
with its lofty walls extending sky-ward, you 
are impressed with the magnitude of the work 
required to complete the structure. When you 
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see the carpenters, the bricklayers and the 
riveters employed on an edifice you note but 
little progress hour by hour. If you return 
within a week or a month and look again at 
the potential skyscraper as it is being built 
gradually up and up, you see that much has 
been accomplished since you last watched those 
same workmen. So it is when developing in- 
surance prospects. No agent can develop his 
territory in a day, a week, a month or a year. 
Many discouragements beset the paths of even 
the hardest workers. Often a day’s efforts 
seem to have been wasted. But at the end of 
six months the’ solicitor will note decided prog- 
ress if he has been properly active and has 
applied himself intelligently. 


Acency Buitpine Like Farm Work 

Let us change our comparison here. Farm- 
ing is a staple vocation. We can apply no bet- 
ter methods in the insurance business than those 
which the farmer must follow. First comes 
the ploughing—the preparation of the soil. 
Then the planting or the sowing of the seed. 
Cultivation is the next step. These, if prop- 
erly done, will certainly be followed by the 
harvest. If the ground has been ploughed to 
the proper depth and has been well prepared; 
an abundant and profitable harvest is natural. 

Every agency field may be likened to a farm. 
Thorough preparation in his work will enable 
the agent to put in every hour of every day 
to the best advantage. 





















Sumurance : 
of Wetactoen.T.US 


72nd 
ANNUAL STATEMENT 


JAN. Ist, 1925 


Capital. ...... . $1,000,000.00 
Assets......... 8,779,801.00 
Liabilities..... 5,638,539.00 


Net Surplus to 
Policyholders. 2,141,262.00 


Fire, Marine, Windstorm, Automobile, 
Sprinkler Leakage, Riot, and 
Explosion Insurance 





New York State 
Buell, Guseent Agent, Troy 
E. J, Parmee S. A., Syracuse 
H. Porter, S. A., Rochester 
New England 
-* Shaw, General Agent, 116 Milk St., Boston 
H. H. Landon, S. A., Springfield, Mass. 
Middle Dept. 
E. A. Morrell, S. A., 205 Walnut — Phila. 
Northern New Jerse 
Jas. J. Garland, S. A., 514 Eighth A . Bklyn. 
New York Suburban 
W.P.Phillips, Bxec.S. A., 1506 E. 17thSt., Bklyn 


“Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital..... . $ 1,000,000 

Surplus to Policy 
Holders....... 1,752,290 

Assets. 4,543,938 


























INSURANCE COMPANY 


AMERICAN 
AUTOMOBILE 


Home Office, Pierce Building 
ST. LOUIS 


Chas. W. Disbrow, President 





*SAll Kinds of Insurance 
on Automobiles’’ 














Practice of 


Workmen’s Compensation 
Insurance 


A treatise upon the necessity for and 
development of workmen’s compensation 
insurance, together with much informa. 
tion as to its practice. 


By Saul B. Ackerman 


Assistant Professor of Insurance 
New York University 


A New and Comprehensive Book 
Soon to be Issued 





If you are a broker or agent selling 
Workmen’s Compensation Insur- 
ance, can you offer the following 
services? 


1. Explain the important provisions 
of the Workmen’s Compensa- 
tion laws in the United States, 


2. Assist an injured employee to 
present his case before a Com- 
mission. 


3. Advise an employee concerning 
rehabilitation. 


4. Explain the important Work- 
men’s Compensation legal de- 
cisions. 


5. Explain how a manual rate is 
made. 


6. Outline a campaign for accident 
prevention. 


7. Explain to an insured how he 
can reduce his rate by properly 
improving the physical condi- 
tion of his plant. 


8. Explain to an insured how his 
rate is computed in accordance 
with the Experience Rating 
Plan. 


These topics and many others are 
discussed in detail in the new book 
entitled ‘‘Workmen’s Compenssa- 
tion Insurance” to be published 
shortly by The Spectator Com- 
pany, written by S. B. Ackerman, 
Assistant Professor of Insurance of 
New York University. 


Every one having to do with Work- 
men’s Compensation Insurance, i 
any way, will find this a most use- 
ful work, as it contains information 
upon every phase of Workmen's 
Compensation Insurance. 


Price per copy $4.00 
Bound in cloth 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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Automobile Insurance Comments 


RestRICTED THEFT COVERAGE 
In addition to the restrictions already men- 
tioned, a theft policy is often written to ex- 
clude the theft, robbery or pilferage of tools, 


" repair equipment, motometers, extra _ tires, 


and/or extra tubes and/or rims and/or extra 
‘or ornamental fittings. A common form of 
the above exclusion is to make the exclusion 
apply except in case of theft of the entire auto- 


mobile. 
The reason for these restrictions is that com- 


: panies have paid for thousands of small losses 


hecause of stolen motormeters, tools and extra 
tilres which were largely due to the negligence 
or connivance of the assured. In some in- 
stances they had reason to believe that the 
owner had his spare tire “stolen” just about the 
time he needed a new one. It is very difficult 
for an insurance company to recover parts 
which can be detached easily from an automo- 
bile, and it is almost impossible to identify 
apart which has been stolen. Companies prefer 
not to increase the premium charge to include 
such property unless the owner specifically re- 
quests it. 

Special forms of restricted coverage are sold 
which are similar to the “75 per cent loss pay- 
able” and coinsurance coverage outlined in the 
chapter on fire insurance. 


Locxs 


The companies encourage the use of approved 
forms of locks, and grant reductions of 15 per 
cent to 20 per cent for locks that have been 
approved by the Underwriters Laboratories. 
There are a number of types of locks, the prin- 
cipal ones being transmission locks, steering 
wheel locks—either fixed or loose, ignition 
locks, gasoline locks and hood locks. There is 
considerable argument among underwriters as 
to the merit of a percentage allowance. since 
many people leave their cars unlocked. The 
usual policy does not require the assured to keep 
his car locked whenever it is unattended. The 
following is a typical endorsement: 

“In consideration of reduction in premium, it 
is warranted by the insured that the automobile 
insured under this policy will be continuously 
equipped with locking device known as 
(approved. by the Underwriters’ Laboratories 
of the National Board of Fire Underwriters 
and bearing their label). The insured under- 
takes during the currency of this policy to use 
all diligence and care in maintaining the effi- 
ciency of said locking device and in locking the 
automohile when leaving same unattended.” 


EMBezzLEMENT, CONDITIONAL SALE 


The great majority of automobiles sold today 
must be financed on the partial-payment plan. 
The purchaser pays one-fourth or one-third 
down, and the balance in monthly payments 
over a period of ten, twelve or eighteen months. 
Automobile dealers sometimes finance these 
sales, but most of the sales are financed through 
finance companies. If the purchaser fails to 
make his regular monthly payment, or if he 
absconds with the automobile before completing 





extracted from a 
“Auto- 


This article 1s 
chapter in the new book, entitled 
mobile Insurance,’ which is written by 
Ambrose Ryder, manager of the automo- 
bile department of a large imsurance 
company, and published and  copy- 
righted by The Spectator Company. The 
book is a complete explanation of this 
phase of indemnity and has been hailed 
as one of the greatest treatises ever pro- 
duced on this subject. The volume is of 
value not only to cGmpany executives 
but to agents and general 
agents. It ts a comprehensive textbook 
which fills a definite need. 


brokers, 











his payments, the finance company stands to 
lose the balance of its payments, or at any rate 
the difference between the amount due and the 
amount that can be obtained for the automobile 
when it is recovered. This has resulted in a 
demand for insurance protection, known as em- 
bezzlemnent coverage, under which the insur- 
ance company protects the finance company only 
against fraudulent concealment or disposal of 
the automobile by the purchaser (vendee). 

Tn most of the States embezzlement coverage 
is written as a bond, and by a surety company, 
but in some States it is written as an insurance 
policy by a fire or marine company. The in- 
surer may write the coverage for a finance 
company under a blanket policy, or it may re- 
quire specific details on each car insured, de- 
pending on whether the insured (or the obligee) 
finances a large or small number of cars. It is 
often the practice for the insurance company, 
or the surety company, to require the finance 
company to stand a small percentage of each 
loss. 

Enibezzlement insurance is usually referred 
to as “conditional sale bond” if written by a 
surety company, and “conditional sale, contract 
endorsement” if written by an insurance com- 


pany. 
CONFISCATION 

The prohibition law has brought about a de- 
mand for insurance protection against confisca- 
tion of a car hy the government by reason of 
violation of the laws relating to the transpor- 
tation of intoxicating liquors, or other articles 
subject to restricted sale. If the owner uses 
his car for bootlegging, and his car is con- 
fiscated by the government, he has no redress. 
It would be against public policy to insure him 
against that hazard, but if a finance company 
sells a car in good faith to a purchaser who 
uses it for bootlegging purposes, and if the car 
is confiscated before payments are completed, 
then the finance company has a legitimate de- 
mand for insurance protection. Mortgagees, 
and even owners ignorant of the violation of 
the Volstead Act, may recover the car from 
the government: and, of course, manufacturing 
concerns and finance companies also have right 
of action. Some of the insurance companies 


a 


prepared a confiscation clause to be used only 
in connection with the conditional sale con- 
tract endorsement, but practically all of this 
protection is written by the surety companies. 


PrrsonaAL BoNnpD 

The theft policy excludes theft, robbery or 
pilferage by any person or persons in the as- 
sured’s household, or in the assured’s service 
cr employment, whetker the theft, robbery or 
pilferage: occurs dating hours of ‘such service 
or employment or not. It the insured wishes 
protection against such hazards he may take 
out a bond covering each such person, or a 
schedule bond covering all of them. 


FIREMEN DENOUNCE CHIEF 
Appeal to: Commissioners and Local Board 
of Fire Underwriters to Relieve 

Situation . 

Sart Lake Crry, Uran—April 4.—Fire- 
men of this city have again filed petition with 
the city commission demanding for the second 
time that their chief, William H. Bywater, be 
dismissed. Practically the same charges occur 
this time as were preferred last summer, when 
he was declared to be abusive, autocratic, dis- 
criminating against members of the force and 
unwilling to provide proper and decent equip- 
ment, including bedding, helmets and other 
things. The local representative of the board 
of fire underwriters has wired headquarters, 
acquainting the body with the situation. The 
firemen declare that they will no longer stand 
the present chief, and the Commissioners must 
discharge him or every man will resign. 

At the time of the disturbance last summer, 
Chief Bywater made a verbal agreement with 
the firemen to treat them better and accord 
them more courtesy. This followed a long 
drawn out fight. “Now it is their contention 
that he did not keep his word, and in a state- 
ment to the Commissioners theysay it is im- 
possible to continue under his leadership, and 
they are willing to take a chance with any 
other man in America if the former body will 
release them from their present head. In 
which case they agree not to present a similar 
petition during the ensuing ten years. The 
Commissioners, unwilling to grant the men a 
hearing last time, have already promised an 
audience for their side of the controversy. 
Mayor Nelson and President Cook of the 
chamber of commerce will hold a conference 
at an early date. Chief Bywater is a 
nationally known fire fighter and has headed 
the local fire department for years. For this 
reason city officials have been loath to release 
him 


Erie Insurance Exchange 
Notice is advertised of the intention of W. 
T. Robinson, H. O. Hirt, O. G. Crawford and 
others to incorporate the Erie Insurance Com- 
pany of Erie, Pa., to act as attorney in fact for 
the Erie Insurance Exchange, an association 
to provide automobile insurance. 
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AUTOMOBILE INSURANCE 


By AMBROSE RYDER 
A NEW,5COMPLETE, STANDARD _ TREATISE 


Ideal for Agents, Brokers, Adjusters and Underwriters. 
A Handy Reference Book for all Fields of Automobile 
Insurance. 


Covering this unique and ideally arranged book The Eastern 
Underwriter says it is ‘‘Written in his best and cleverest vein 
by one of the country’s leading experts on the subject.” 

This excellent reference and text-book has been written in 
non-technical language, to fill a long-felt need for some standard 
work on automobile insurance—a book that will be of use to 
the man in the field as well as the man in the office. This book 
will save endless correspondence between the agent and the 
home office on matters pertaining to special coverages, policy 
features, how to insure unusual risks, fleet rating, etc. 


DO YOU KNOW THAT 
THERE ARE MORE THAN 20 DIFFERENT KINDS OF 
AUTOMOBILE INSURANCE PROTECTION? 


These and many other matters are carefully explained in 


AUTOMOBILE INSURANCE 


A separate chapter is devoted to SALES METHODS in use 
by successful agents and brokers in various parts of the country. 

A prominent claims man has said: ‘‘I have read Automobile 
Insurance and it has given me a better understanding of some 
automobile insurance problems than I was able to gather 
during many years of practical claims experience.” 

It is an ideal book for young people in insurance offices, who 
are anxious to broaden their knowledge of automobile insurance. 


LEND THEM A HELPING HAND! 
Price per copy, $3.75 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 














A NEW BOOK 


SELLING ACCIDENT 


AND 
HEALTH INSURANCE 


By Thomas L. Bean 


Vice-President of a leading insurance 
company writing these classes of insurance 








Here is a new sales manual for accident and 
health insurance. A series of answers to ob- 
jections of prospects presented in this book in 
itself is of inestimable value to an agent selling 
this class of insurance. 


PRICE PER COPY, $1.00 


WHOLESALE RATES 


ee: a $42.50 
ZBGCODICS 55.655 52s creaiei 22.50 
100 copies............. 80.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 














Provident Mutual 


Life Insurance Company of Philadelphia 
—— Founded 1865 - 


Pennsylvania 
Over forty per cent of the new business of the 
Provident Mutual is upon the lives of old policy- 
holders who not only evidence their satisfaction by 
insuring their own lives, but by recommending the 
Company to their friends. 


Especially valuable to the agents of the Provident 
Mutual is the active good will of these whose 
Old Age Endowments have matured. 




















EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


“Oldest and Best’? 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


insurance to August I, 1925, for $2.00 
Write tor Application Blank 
H. E. REX, Sec’y-Treas, DES MOINES, !OWA 














THE PRINCIPLES OF 
SURETY UNDERWRITING 


Third Edition 
By LUTHER E. MACKALL, A. B., L. L. B. 


An Instructive Work for Surety Managers and Underwriters 


CHAPTER HEADINGS 


FIDELITY BONDS—Public Official Bonds—Court Bonds 
(including executors, administrators, guardians, trustees, re- 
ceivers, assignees), Court Bonds (including all required to be 
filed in course of judicial proceedings)—Contract Bonds— 
Depository Bonds—Bonds of Indemnity on account of lost 
instruments—Bonds on Assignments of Accounts Receivable— 
Qualifying Bonds for Insurance Companies—Miscellaneous 
Credit Guarantees—Internal Revenue Bonds—Custom House 
Bonds—Indemnity Bonds in favor of a Surety Company. 


Bound in Buckram Price $3.50 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Selling Agents 135 William Street 
Insurance Exchange NEW YORK 
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"IRE AND CASUALTY EDUCATIONAL SECTION 


Sugar as a Fire Hazard 
By CHarves C. DoMINGE, 


Assistant Secretary, Great American 
Insurance Company 


The covers in which sugar is packed are 
always more readily fired than is the sugar it- 
self. These covers are paper, cotton, jute, 
paperboard and wood. Owing to the fine, 
hairy fuzz that stands out from the jute 
covers, any flame starting in a pile of sugar 
bags sweeps rapidly over the pile, usually only 
singeing off the fuzz, but sometimes starting 
fires in the loosely hanging lips of the mouths 
of the bags. It was noted in several cases of 
raw and refined sugar, that the fire was hot 
enough to burn away some of the jute covers 
but that the sugar was but slightly caramelized. 

The lowest ignition temperature for sugar is 
in the neighborhood of t1000° F. and it has 
been noted that once sugar has reached the 
temperature necessary for combustion, the rate 
of combustion would be wicked because sugar 
This statement is quite 
borne out by anyone who has ever witnessed 
the serious sugar refinery fires. From many 
tests and experiments, spontaneous combustion 
is not possible in sugar, although it is quite 
possible to get the proper oxidation effect when 
jute and cotton fibre and oil are in combina- 


is a carbohydrate. 


tion. Sugar dust is classed as being excep- 
tionally dangerous, and iron at dark red heat 
(approximately 1o00° T°.) can ignite mixtures 
of sugar and air. It is, therefore, important 
in sugar refineries to pay particular attention 
to hot boxes and bearings for this feature. 











SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Statement as of 
December 31, 1924 


(Condensed from Statement of 
U.S. Treas. Dept.) 


Admitted Assets...... $7,046,054 
Ts 1,225,000 
Surplus.............. 745,272 


Twelve Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 
Credit Insurance 





Let the Southern Serve You 
































LETTER I 


BILL SIMPLE WANTS INSURANCE ON HALF A HOUSE 


Deer Co, 


Bill Simple ast me yestidy abote fire inshurance on his house. 


I ast Bill 


awl the questions you rekwire but when I got down to the question abote 
how many exposhures, Bill sed he hadnt never had no fotografts took of 


the place so I kant anser that question. 


important nohow. 


Bill wants inshurance. 


Bills house is a good rist. 
stands, and last year when it took fire only 14 of it burned up. 
He says when the other one half burns he wants 


It dont seam to me to be 


It is thirty year old as it 
Thats whi 


to git enuff outer it to bild the hole house back. Bill aint got no money 
now but hes agrede to let me take the premum outer the amount you pay 
him when the balance of his house burns up whitch it is almost sertin to do 
most any day, specially since Bill started to run a garrage on the grond 
floor and is cookin upstars on a old wood stove with the pipe runnin thru 


a broke pain in the winder. 


most any day now, please rush the polcy. 


As it seams that Bill will need the inshurance 


If you give me good servis on 


this I’m shore I kin rite Bill sum inshurance when he bilds his new house. 


He’s a fare minded feller and will do that for me I kno. 


polcy. 


Union Automobile to Build Home Office 


Los ANGELEs, Cau., April 3.——The Union 
Automobile Insurance Company, which early 
in the present year changed from a Nebraska 
company to a California corporation, and which 
has had its home office in Los Angeles since 
late in 1923, 
ground 182 x 217 feet at the corner of Lommis 
and Sixth streets, Los Angeles, Cal., and will 
erect a six-story building to be used as a home 


yesterday purchased a plot of 


office building, with stores and extra offices to 
let. The property was purchased from John R. 
and Mary Kaseberg of Portland, Ore., and the 
price was $400,000. The property fronts on 
the streets mentioned, but when the new Fifth 
street is cut through, it will give the company 
property frontage on five important thorough- 
fares, and this work will be practically com- 
pleted by the time the company moves in. 
The architect for the new structure has not 
yet been chosen, but it is announced by off- 
cials of the company that the plans will be 
structure 
started in less than ninety days. The com- 
pany’s last annual statement, as of December 
31, 1924, shows admitted assets of $1,222,761.06, 
a gain of $272,035.59 over the previous year. 


completed and work on the new 


22 
Pore) 


Pleese rush the 


Yours trooly, 
Sam Rustic, J P, 


Reel Estate, Inshurance, 
Butter, Eggs and Poltry. 


The capital is $200,c00 and the net surplus is 
$121,504.60. The special reserve for liability 
losses is $130,223.24 and the reserve for un- 
earned premiums is $570,111.60. The officers 
President Joseph W. Walt; vice-presi- 
A. Shoemaker and Ira T. Wait; 
and treasurer, N. H. Bedell, and 
S.. Carroll. 


are: 
dents, C. 
secretary 
assistant secretary, P. 


Fire Prevention Work in Iowa 


Des Mornes, Ia., April 5.—The passage of 


an ordinance by the city council of Audubon, 


Ia., forbidding the further use of wooden 
shingles in new construction in that city, is in- 
dicative of the trend all over the State in keep- 
ing with the campaign set on foot by State 
Fire Marshal Tracy and the Iowa State Fire 
Preventive Association. The building code 
effective in Audubon henceforth provides that 
any building hereafter erected within the cor- 
porate including all must 
have a composition roof covering, and if any 
shingle roof is damaged more than 50 per 
cent, it cannot be renewed or repaired except 
This, it 


is explained, minimizes the hazard of roof fires, 


limits, residences, 


with non-combustible roof covering. 
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FIRE AND CASUALTY EDUCATIONAL SECTION 


Windstorm and Tornado Insurance 
(Concluded from fage 28) 


norther, flood wave, rain wave, snow wave, frost wave, fog wave, cold wave, 
sleet wave, tidal wave, cloud screen and others. 

The utmost detail is necessary for the correct localization of results and their 
application to individual cases and limited areas. These results, for practical 
use, are expressed and illustrated through the agency of cartography, and brought 
The most ad- 


vanced forms of modern business call for chart studies in the development of 


to the understanding of the non-expert in any line of business. 


trade. 

The station of the United States Weather Bureau, while selected and estab- 
lished with scientific considerations, and once established should not be changed, 
because of the importance of long records, must yet be supplemented by a 
filling-in process to supply the data for interpolation, and thereby secure the 
detail necessary to a determination of maximum and minimum areas of storm 
frequency for small localities. The permanency of location of areas of maxi- 
mum and minimum local storm frequency is dependent upon the place of origin 
and the direction of progressive movement of: cyclonic and anti-cyclonic areas. 
Local storm areas are subject to slight variations, dependent upon similar varia- 
tions in cyclonic and anti-cyclonic paths. The cyclone and anti-cyclone are the 
progenitors of local storms. 

All forms of business are influenced, and to a considerable extent controlled, 
by the occurrence and distribution of local storm areas. 

We may speak of the Finley System as a method of weather sizing or grading 
—how to find the weather key to the locality of one’s residence. place of business 
or manufacturing plant, for the purpose of profit, pleasure, health and protection. 
The related queries in this connection may be stated in the questions: What is 
your storm lane? What is your storm frequency? What is your storm proto- 
type? What is your climatic zone? 


The foregoing observations are appropriately concluded with some 
brief extracts from a recent discussion on tornado occurrences in the 
United States during the period 1916-1923 by H. C. Hunter of 
the United States Weather Bureau. Mr. Hunter contributed an 
important paper to the proceedings of the American Meteorological 
Society, meeting jointly with the American Association for the Ad- 
vancement of Science, during the month of December, 1924. The 
paper in its entirety is not yet available, but a summary of Mr. 
Hunter’s remarks is briefly stated as follows: 


With the year 1918 the Weather Bureau resumed the systematic collection of 





tornado statistics for the entire country. The results for an eight-year Period 
can now be compared with the conclusions reached by Finley about forty years 
ago and by Henry over twenty-five years ago. 

The climatological service assigns a certain area, usually an exact State, 19 
each of the forty-five section directors. Tornado information, like much other 
material, is assembled and passed upon first by these directors, then the com. 
piling is finished at Washington. This system has a marked advantage over the 
practices of the earlier periods in the employment of well-distributed section 
directors who are likely to learn of storms jn remote, districts which would easily 
escape the notice of a single worker trying’tc cover the whole country. A cop. 
siderable disadvantage, however, is that the final counts for the States depend 
largely upon the diverse judgments of dozens of different men, some of them 
very conservative in classifying a puzzling storm as a tornado. 

In the entire country, from 1916 to 1923, there were 752 storms classified 
as tornadoes, an average of 94 a year. The annual count was greatest in 1917, 
with 121, while 64 was the smallest total for a year. The average number per 
year is considerably larger than found by Finley and Henry many years ago, 
probably because of better news-gathering facilities. 

The chief area where the present compilation indicates tornadoes as more 
numerous than they appeared in the earlier counts in the central and westen 
parts of the cotton region. 

Among the States, from 1916 to 1923, Arkansas leads in number, with 76, 
afterwards come, in order, Kansas, Texas, Iowa, Missouri and Oklahoma; no 
other State counted as many as 50. The greatest number in a single year is in 
Arkansas, 32 in 1916. In just eight States there seem to have been no tornadoes 
during this eight-year period. 

Flowever, ten States that were visited by tornadoes once or oftener had no 
loss of life, and in eleven more the loss of life was less than ten. The greatest 
loss of life whole period in one State was 257, in Mississippi, with Arkansas 
next and Alabama third. The aggregate loss of life from tornadoes in the 
eight-year period was 1929; these deaths were the work of slightly less than 
one-third of the tornadoes, and only one tornado in fourteen took ten or more 
lives, while only one tornado, occurring in I|linois and Indiana, caused as many 
as 100 fatalities, and that one but 103. 

The total damage to property reported as due to these tornadoes was in exces 
of $62,000,000, an average of not quite eight million per year. Of the whole 
amount, 1917 had almost a quarter and 1920 only a trifle less. Among the 


States Illinois reports the largest aggregate, over $7,500,000; Indiana appears 
next with almost exactly $5,000,000, while Minnesota and Iowa come soon 
afterward. The largest property loss from a single tornado was in Minnesota, 
$3,500,000, in and near Fergus Falls, during June, 1919. This stood out as the 
only loss of its kind throughout the period covered. 





TURN OVER SLOGANS 
F. M. Smalley, W. W. Orr and T. A. 
Fleming Take Part in 
Presentation 

The photograph in the 
depicts F. M. Smalley (extreme right), secre- 
tary of the Glens Falls Insurance Company, 
Glens Fall, N. Y., turning over more than 150,- 
ooo fire protection slogans to T. Alfred Flem- 
ing (center), chairman of the fire 
week of the National Fire Protection Associa- 
tion, also head of the conservation department 
of the National Board of Fire Underwriters, 
and William W. Orr (left), of the National 
Association of Credit Men. The occasion was 
the conclusion of the contest for fire protec- 
tion slogans instigated by the Glens Falls, of 
which a full account appeared in Tue Sprc- 
TATOR for April 2. At the presentation, Mr. 
Smalley gave an interesting talk and in accept- 
ing the slogans Mr. Fleming declared that 
nearly 15,000 lives and over half a billion dol- 
lars in industry were sacrificed last year by 


adjoining colutmn 


committee 


reason of carelessness almost beyond com- 
prehension. It was brought out in the sub- 
sequent talks that the slogans constantly 


sequent talks that the slogans would be con- 
stantly thrown before the eye of the public. 
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1925 HANDY GUIDE 
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To Premium Rates, Applications and Policies of American 


ar is in 


_ Life Insurance Companies 

had no 

— THIRTY-FOURTH ANNUAL EDITION JUST PUBLISHED 
ess than 

pn 

ier (CONTAINS the new rates, values and policy forms issued 
mas since publication of 1924 edition. No progressive 
“er life insurance agent can afford to be without a copy of this 
wes most complete work. 


A CANVASSING DOCUMENT OF FACTS 


PRICES 
Plain Edition - - - - $4.00 Thumb Indexed Edition $4.35 
With Three Supplements 5.00 With Three Supplements 5.35 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 William Street, 
Insurance Exchange NEW YORK 
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More Than $260,000,000 
in Less That 16 Years 


OES such a statement mean anything to you? That’s the 

progress of the International Life Insurance Company as 
shown by its latest financial statement. It indicates that the 
policyholders of the International Life appreciate the service 
rendered them by this great organization; that our field force 
realizes the value of the co-operation given by the Home Office 
and our excellent line of up-to-date policies; and that the affairs 
of the International Life are in the hands of strong, capable 
life insurance executives. 





A Growing Company Located in the 
Growing Central West 


1914 1919 1924 
Insurance in 


BGGCE ss 55-<:5.5)5 $40,913,384.00 $100,323,057.00 $260,988,697.00 


PASSEUB canciones 4,463,177.29 13,253,881.86 33,878,588.68 
Surplus to 

Policyholders. 861,372.84 888,879.10 2,030,027.41 
Number of 

Policyholders. 21,735 48,373 116,646 

Increase During Past Year 

Insurance in Force ~ ~ - - 68% 
Assets - - - - ~ - - 40% 


Both Standard and Sub-Standard Business 


On Participating or Non-Participating Plans 


Through the facilities provided by our re-insurance depart- 
ment we are in a position to handle applications for large 
amounts of insurance with the least possible delay. By issuing 
on both standard and sub-standard risks the International 
field force is assured the best service possible on the ap plications 
submitted. : 

The Fastest Growing Company 
: in the Mississippi Valley : 


International Life Insurance Co. 
St. Louis, Missouri 


J.R. PAISLEY, President W.K. WHITFIELD, Vice Pres. 
W. F. GRANTGES, Vice Pres. and Gen’! Mer. Agen ts 
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At last—a NEW appeal to Prospects! 


Secure Now, But— 
How About The Future? 


Here’s a new life insurance folder wherein a different 
treatment of illustration tells most of the story, so 
that the busy man, whether he reads the brief text 
or not, gets the meaning of the message. 


Before the prospect can be made to act, he must 
be made to think. A picture will often succeed 
where ten thousand words would fail. 


This new folder is now ready to act as your selling 
assistant. Furnished at attractive prices in any 
quantity. 


Send 15c today for sample copy 


THE SPECTATOR COMPANY 
CHICAGO 


INEW YORK 














IT GETS GOOD INTERVIEWS 


The new JUVENILE POLICY written by The 
Lincoln National Life Insurance Company on 
the lives of children ages | day up to 14 years, 


Full face value of policy reached on the anni- 
versary of the policy on which the insurance age 
of the child is 5 years. 


Waiver of further premiums in event of the 
death or disability of the father may be provided 
by the Payor Insurance feature. 


Results obtained by Lincoln National Life 
agents in selling this new JUVENILE POLICY 
prove it to be another good reason why it pays to 














The Lincoln National Life 


Insurance Co. 


“Its Name Indicates Its Character” 


Lincoln Life Building, FORT WAYNE,IND. 
Now More Than $350,000,000 in Force 
































Field Annuals 


Insurance Directories 


for 


*Greater New York 

+New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 


THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 LOU!SVILLE, KY. 
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NOW READY 





THE LIFE AGENTS BRIEF 
for 1925 
First in the Field with the new Rates 
Dividend Schedules, Surrender Values, Net Costs, Policy 


Provisions, Group Rates, Industrial Rates, etc. 


The only book arranged by ages—the only logical 
and proper way to present this class of information. 


Price, $2.00 
Wholesale Rates on Application 


ORDER NOW 





CHICAGO 


THE SPECTATOR COMPANY 


NEW YORK 
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\ STRONG 
WA\ TO SUSTAIN 





“a call 


The Agent’s Success Is 

The Company's Success 
With this ideal of co-operation in mind, our constant 
thought is to extend agents a service that will help 
secure prospects, ascertain their needs, build up inter- 
views and complete business. 


re PROVIDENT 


LIFE AND ACCIDENT INSURANCE CoO. 
of CHATTANOOGA, Tennessee 


R. J. Maclellan, president W. C. Cartinhour, vice-president and secretary 


LIFE HEALTH ACCIDENT 























The Three Best Sellers in Life Insurance 


Graphically Portrayed 


A Group of Graphic Folders Strongly Emphasizing 
The Main Services Performed by Life Insurance 


I. TAKING HIS PLACE 


A folder graphically demonstrating the use of Life 
Insurance in general. 


II. ANTICIPATION 


A folder illustrating the results of Long Term En- 
dowment Insurance, and the sustaining benefit of a 
Monthly Income Policy. 


III. GUARANTEEING HIS EDUCATION 


'A folder graphically demonstrating the value of 
Child’s Educational Endowment insurance. 
The policies of protection involved represent the 


THREE BEST SELLERS IN LIFE INSURANCE 
and are thus illustrated by Three Four-page Folders, 
each of them teaching a separate lesson. indicating 
the value of Life Insurance on special grounds. 

The leaflets, above mentioned, as a series, are 
valuable for companies and general agents to place 
in the hands of their agents as three serial canvassing 
documents, but may be circulated separately. 


These three graphic folders are now in press. Write 
for prices. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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Our Ninetieth Birthday 


Ninety years ago, April 1, 1835, Massachusetts chartered 
the New England Mutual. ‘This is the oldest Chartier now 
existing. 

The granting of this Charter had a vast significance, for it 
introduced a New Idea, which cleared the way for the present 
growth of Life Insurance. 


THAT IDEA WAS MUTUALITY 


New England Wiutua! Life Insurance Co. 
BOSTON, MASSACHUSETTS 























HOME FRIENDLY INSURANCE CO. 
OF MARYLAND 
has grown so in popularity until it is now generally conceded to be 
“tone of the leading Industrial life insurance companies in America” 
issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for Financial Statement 


GEO. A. CHASE, President BALTIMORE, MD. 


B. L. TALLEY, Secretary 




















BALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 
WILLIAM O. MACGILL, President 


Agents desiring to connect themselves with a solid and progressive, yet 
conservative Life Insurance Company, can address S. D. Powell, Secretary, 
giving references. 

Industrial and Ordinary Life Insurance policies issued upon all attractive 
forms of policies. 














ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, President 


Greatest Illinois Company 








PUBLIC LIFE 
INSURANCE 
COMPANY 


HOME OFFICE 
CHICAGO 
ILLINOIS 


ALFRED CLOVER 


CHAIRMAN BOARD 
OF DIRECTORS 























_— 
The Colonial Life Insurance Company of America 
Whole Life, Limited Payment 


NEW & Endowment SOLD 
x THROUGH 
ORDINARY High Values ITS OWN 


i AGENCY 
sponaage seb and Novel Features AGENCY 


Which with especially favorable Industrial Contracts 
Give Agents unsurpassed money-making opportunities 
E. J. HEPPENHEIMER, President 
Geo. T. Smith, Vice-President Dunbar Johnston, Secretary 


Chas. F. Nettleship, 2nd Vice-President S. R. Drown, Asst. Sec’y 
and Asst. Treasurer. 


HOME OFFICE—JERSEY CITY, N. J. 


POLICIES 








THE 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 


O. W. JOHNSON, President 
WANTS: A Field Organizer 
Contract—Salary and Expenses 


General Agents and Managers 
Contract—Commissions or Commissions and 
Expense Allowance. 


WANTS: 


Only men of experience whose records will bear the 
closest inspection will be employed. 


Address—S. W. GOSS, Vice-President, 
The Rookery, Chicago, III. 




















Non Assessable Policies 
SUBSTANTIAL SAVING 





Keystone Indemnity 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





R. A. CHASE 
President 


Otis Building 
PHILADELPHIA, PA. 


Special Representatives desired in Pennsylvania and Maryland 
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